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Claims Italy’ s Five Months’ Total 194,509; 
Tariff Policy 10% Drop From Year Age 


Point 1 in Middle West Not Reprisal Registrations in Period 59 Per Cent. Higher Than 





Sentiment Improves as Signs of Business iia 


Appear; July Starts Off Well, 


With 


Renewed Demand Evident 


EW YORK, July 8.—Dealer stocks of new and used 
cars in the industrial section of the Middle West con- 
tinue to be at a very low level, according to a survey just 
made by representatives of the Automotive Daily News in 


Detroit, Cleveland and Indianapolis. 


Sentiment of dealers regarding ” 
the immediate future of the trade 
is showing steady improvement, al- 
though in @ndianapolis the dealers 
are still divided as to just how iong 


FOUR-WHEEL DRIVE 
SALES 33% 


Clintonville, 


OVER 1929 


In the Corresponding Months in 1928 
Washington, July 8.—Increased 
| tariffs on imported automobiles And 21 Per Cent. Over 1927 
entering Itely are in keeping with 
| “the established protective policy” 
of the Italian government, and are 
not in the nature of a reprisal 
action, the secretary of commerce, 

Robert P. Lamont, declares. 

The changes in the duties on au- 
tomotive products from all sources 
became effective on importations 
beginning June 30, and involve in- 
creases from 120 gold lire per 100 
kilos on motor vehicles weighing 
up to 400 kilos to 300 gold lire per 
100 kilos, according to cable, reports 
received in the departme from 
Commercial Attache M. M. Mitchell 
at Rome. 

On cars and trucks weighing be- 
|tween 400 and 700 kilos the rate is 
advanced from 115 gold lire per 100 


EW YORK, July 8.—Exceeding expectations, registra- 
tions of new commercial cars in the month of May 
in the United States amounted to 43,204, as compared with 
previous estimates of around 42,000. This total compared 
with 46,997 in April, off 8 per cent., and with 52,851 in May, 


* 1929, a decline of 18 per cent 
KISSEL TAXI FOR For the first five months of the 
NEW YORK PLANNED 


year, the registrations amounted to 
194,509, as against 217,883 in the cor- 
< resvondi i 9 a f 
New York, July 8—The problems svonding period of 1929, a falling 
created by the entry of passenger 
car manufacturers into the taxicab 





off of 23,374, or slightly more than 
10 per cent. 


% : : Wis., July 8—Truck | 2¢"4 J ; “industry, now under consideration Despite the falling off from the 
the current dull period in sales will) ales for the Four-Wheel Drive Auto | kilos to 300 gold lire per 100 kilos. py Mayor Walker's commission on corresponding period of last year 
continue. They are all agreed, Company of this city are 33 per QM vehicles of 700 to 900 kilos the taxicabs, will be further complicated, new truck sales in the first five 
however, that the bottom has been| cent. ahead of last year, a¢cording | Tate Is ong srOm . gold = it was learned yesterday, by the ap- months of this year were substan- 
reached. to Walter Olen, president of the Pik ey to 400 gold Lana oy id Pearance on the market of a new tially higher than in the correspond- 

It is generally apparent that the | company. The plant is running on oa he new rate is mpg oe SY cab made by the Kissel Motor Car ing periods of both 1928 and 1927. 
dealers are in excellent condition to a ten-hour-day basis and employ- bet A... 00 ae a gO a os Company of Hartford, Wis. A lacal aseindicated in the accompanying 
take advantage of the pick-up in| ing 750 men. ryt tir ans i . 1200 kilos dealership is preparing to market tabulation. : 
business when it starts. | Mr. Olen also stated that in spite 44 gold lire on cars over The Po rng the vehicle and an independent or-,| The five months’ total for this 


CLEVELAND, 0., July 8.—Low- 

ered inventories of both new 
and used cars in the hands of 
dealers here coupled with some 
pick-up in sales during the past 
ten days contribute to improved 
sentiment with which automobile 
distributors in Cleveland and 
vicinity enter into the last half 
of the year. 

New car stocks in many cases are 
the lowest they have been for years, 
while used cars are being turned 
over steadily. Most dealers avoid- 
ing any further accumulation and 
the majority succeeding in reducing 
their inventories. 

The situation reported by Henry | 
C. Faubel, director of sales of the 
E. J. Arnstine Co., Studebaker dis- 
tributor, is typical of that of a num- 
ber of important leaders in this field. 
This distributor’s new car stocks 
amount to less than 20 per cent. of 
those usually carried, numbering 
only 15 or 20 cars. This is due in 
part to the coming introduction of 
new models. The Arnstine Company, | 
due to an improved merchandising 


(Continued on Page 2) 


lof the fact that the concern’s util- 
| ity supply, body, winch and derrick 


| business is slightly below last year, 


|the company’s gross total is 15 per 


cent. ahead of 1929. 
Mr. 


Olen attributed the increase 


in basis to the fact that at the be- 


ginnine of the year 


the company 


raised its magazine and direct mail 


appropriation $40,000 above 
vear: 
the sales budget; put 
two to Russia, three 
Canada and one each 
and South America. 


AUSTRALIA INCREASES 


last 
put an additional $100,000 into 
thirty addi- 
|tional men in the sales organization 
;and sent to 


to England 


DUTIES ON PARTS 


Sydney, July 8—Import duties on 
cycle and side car 
certain 
vehicle parts formerly classified as 
now specifically 
enumerated and dutiable, as well as 
catching 
window 
winders, and other parts and acces- 
sories, have been further increased 


tires and tubes, 
parts (rims), tire pumps, 


chassis parts and 


handles, 
devices, 


ear door 
fastening 


motor 
and 


in Australia. 


Railroads Profiting by 


Use of Buses and Trucks | 


OSTON, July 8.—Substitution of ,road leader described the noua! 
ment of motor vehicle coordination | 
by the New Haven railroad to the} 
its truck mileage ex- 


motor transportation at a cost 

of 30 cents per mile for railroad 
services on lines where the volume 
of traffic failed to justify the $1.75 
per mile cost of such service has 
resulted in greater transportation 
efficiency, A. P. Russell, vice-pres- 
ident of the New York, New Ha- 
ven & Hartford Railroad, de- 
clared at hearings of the Inter- 
state Commerce Commission now 
being conducted in New England. 
Mr. Russell retated that coordina- | 
tion of motor vehicle service with 
the regular rail service had resulted | 
in a reduction of this heretofore un- | 
profitable rail operation amounting | 
to more than 30,000 train miles) 
monthly. The motor truck and bus | 
division of the New Haven system 
is operated by the New England} 
Transportation Company, a subsid- 
iary, he explained. 
Amplifying his testimony, the rail- | 


point where 

ceeds 140,000 monthly. 
Although inaugurated 

one year ago, 


ing operating costs of the New Ha- 


| ven system, increasing the efficiency 
| of its rail operations, and improved | 


transportation service in the dis- 
| trict served by the railroad. 


inancial and operating records | 


of the company were presented by 
Mr. Russel! to substantiate his 
statement that co-ordination had 
been instrumental in saving for 
the railroad a substantial amount 
of traffic which might have been 
diverted by the competition of 
other transportation agencies. 

The New England Transportation 


(Continuea ¢ on Page 2) 


less than 
( the motor freight 
| operations have resulted in decreas- 


| 





according to the report. vear of 194,509 compares with 121,- 
571 in the similar 1928 period, a gain 
of 59 per cent., and with 160,560 in 


ganization is being formed 
erate them. 


The General Motors Corporation, 


to op- 
(Continued on Page 2) 


BOHANNON ENDS FIRST with its Terminal and General cabs, the first five months of 1927, an 
and the Chrysler Corporation, with increase of 21 per cent. ; ; 
its new Dodge cab, are already in|) The May registrations for this 


YEAR WITH PEERLESS 


Cleveland, July ae 1 Seeotea | 
the end of the first year of the new 
organization of 
the Peerless Motor 
Car Corporation 
under the leader- 
Ship of James A. 


vear also were substantially higher 
than in the corresponding month in 
1928 and 1927 

In other words, new commercial 
car sales in this country in the 
ourrent year thus far have been 
at a pace that has been exceeded 
only once in the history of the in- 
dustry, in 1929, an abnormal year 
in automobile sales as in other re- 


| the field 


PREST-O-LITE OPENS 
PLANT IN CASPER, WYO. 


The Prest-O- 
30 East 42d St., 


New York, July 8. 
Lite Company, Inc., 
has placed in operation a new plant 


Bohannon, presi- for the manutacture and distribu- ts 

dent—one of the tion of dissolved acetylene at Cas- ya r , 

most significant ser Wyo. ; . i Sales in each of the first five 
per, _ ip months of the year were higher than 


years in the long 
thirty-year history 
of Peerless. 


The new plant has been built to 
accommodate the increasing need of 
users of the oxy-acetyvlene welding 


in the corresponding month of 1928 
and 1927 and in January, the reg- 





“We Stated on ee ig a - ,istrations set a new high record for 
January 3, as and cutting, process in, this region. ‘that month for ail time 
Mr. * Bohannon A a tne Gileate sioliaadann Ford registrations in May were 
told a group of y 4. Bohannon & Quincy Railroad, and the address 19-743. as compared with 22,352 in 


May, 1929, while Chevrolet's total 


newspapermen at 
this year was 12,790, as against 15,- 


a luncheon at Wade Park Manor to-| is, 648 Bryan Stock Trail, 


Wyo. 


Casper, 


cay. “it 4 out parnese 4 ome > 961 a year ago. 

ess studiously, carefully into 1e * Ford's total accounted for 45 per 

nigh around of even greater fing car CHRYSLER SHIPMEN rs cent. of the total for the industry, 
eadership and to build at a imes| as against 42 per cent. in May of 

| @ product in the true spirit and tra- | 28,407 CARS IN JUNE last year. 

| dition of the great Peerless pledge— For the first five months, Ford 


|‘all that the name implies.’ That we! Detroit, July 8—Shipments of truck registrations amounted to 88,- 





have succeeded in adhering to this Chrysler built cars in June amounted 464° as against 89,656 in the cor- 
policy is evidenced by the new foot- | to 28,407 cars, being 67 per cent. Of |;espondine period of last year, a 
hold we now have in the industry.” | last year’s June shipments and ex- gecline of 1.3 per cent. Chevrolet’s 


seeding June, 1928, by more than 
1500 cars. In May this year ship- 
ments totaled 40,644, cars. 
Deliveries to the public of Chrys- 
ler motors products are continuing 


sales in the same period were 58,941, 
as against 66,732 a year ago, off 11 
per cent. 

For the five months period, the 
Ford registrations accounted for 45 





TODAY | 

















Sparks from Detroit...... Page 2 | to run better than 77 per cent. of last | per cent. of the total for the in- 
Washingt Re ts Ford and 1 al h_ deal | 
Suaaneiet sake Gate a pre . “a Ph a! dustry, ae at © ber cont. in 
Dean of the Dealer World..Page 3 this time in 1929. (Continued on Page 2) 
Editorial: “Drawing peamen™ : 
age 
Ask Us to Tell You... Page 4 COMPARATIVE U. S. NEW COMMERCIAL CAR 
ar 4 
Fee le SALES FOR FIRST FIVE MONTHS 
Production, Engineering, Passer, 1930 1929 1928 1927 
age 
Nebraska Jobber Sales Ahead of | January 30,274 29,857 16,423 27,573 
| Supply Peddlers Seen as Helpful || February 31,846 32,561 17,531 28,487 
by Philadelphia Jobbers..Page 8 March 42,188 46,349 24,757 33,475 
New by, oe New Car Sales _Spurt 
D “Ga ee or age 
Truck Sales qn iilinois Off 24% in || Three mo’s 104,308 108,767 58,711 89,535 
it IGE: wiv cdscszscs Page 10 - 
Maine New Car Sales - May April 46,997 56,265 30,426 37,028 
20.1% O / Pa age 
Ee he ‘nie: aae May 43,204 52,851 32,434 33,997 
Passenger Car Equipment and Ac- 7 
cessories .........---++.. Page 6 | Five months 194,509 217,883 121,571 160,560 
Complete New Passenger Car Reg- ! 
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AUTOMOTIVE 
and 


AIRCRAFT PRODUCTS 


THE G & O MANUFACTURING CO., 


New Haven, Connecticut 


RAILROADS PROFIT 
BY USE OF BUSES 


(Continued from Page 1) 
Company, under the direction of the 
railroad, has instituted truck and 
bus service under the following con- 
ditions :— : 

To extend and supplement rail 
service. 

As a substitute for rail service in 
regions where the traffic is too light 
to justify the expense of rail serv- 
ice or the operation of gasoline rail 
cars. 

As an auxiliary service paralleling 
rail lines to eliminate the necessity 


of intermediate rail stops and 
thereby expedite long haul rail 
service. 


NEW TRUCK SALES ~ 
IN MAY TOTAL 43,204 


(Continued from Page 1) 


the corresponding period of last 
year 
New truck registrations so far 
im 1930 have shown in each month 
a greater decline from the levels 
of a year ago than in the month 
eding. This is accounted for 
rgely by the abnormal sales -of 
the Ford truck in the spring and 
summer months of last year. In 
January there was an increase of 
1.3 per cent. over last year, while 
in February there was a decline 
of 2.1 per cent. 

In March the falling off increased 
to 89 per cent., while in April it 
was 16.4 per cent., increasing to 
18 per cent. in May. It is estimated 
that the decline in June was around 
20 per cent.. in which the falling off 
for the first six months would reach 
around 12 or 13 per cent. 

Retail sales of new commercial 
cars continued in May to compare 
more favorably with a year ago. 
however, than the new car business. 
The drop of 18 per cent. in May 
compared with a decline of 24 per 
cent. in passenger car sales. For 
the first five months the decline of 
10 per cent. in truck business com- 
pared with a falling off of 21 per 
cent. in new passenger car registra- 
tions. 





(Continued 


| plan, has not had a used car prob- 
lem in more than a year. 

We are quite optimistic, says Mr. 
Faubel. There has been marked im- 
provement in sentiment within the 
past thirty days. I believe the next 
six months in the automotive indus- 


try will be better than the last six | 


months. 

Dealers here are in no case bur- 
dened with more new cars than can 
be sold fairly promptly, manufac- 
turers giving full co-operation in 
this respect. There continues to 
exist a surplus of low-priced used 
cars. Some Chevrolet dealers are 
carrying twice the number of used 
ears that they did one year ago. A 
condition resulting in part from re- 
cent heavy sales of new cars and 
trade-ins. 

Ford dealers report very moderate 
stocks of both used and new Cars. 
One district Ford distributor here 


= Sentiment Improves in Cleveland 
ia As Sales Pick Up; Stocks Down 


from Page 1) 


| having only 16 or 20 used cars on 
hand and not more than 20 new 
cars. Formerly a stock of 50 to 60 
new cars would have been normal. 

Used cars which are selling best 
are those priced around $500 or 
$600, although in the lower-priced 
field sales are good at an average 
of $250. 

An increasing proportion 
cheap used cars is going to the 
junk pile, thus tending to improve 
the used car situation. About twice 
as many cars are being junked as 
one year ago. 

The Barnes Motor Company, dis- 


tributor of the Dodge line, reports | 


it now has only fifty-six used cars 
on hand against 245 last spring. 
The Barnes Company is paying 


‘more for used cars than five or six | 


months ago and is moving them 
out so rapidly as to have no used 
car problem. 


New and Used Car Stocks at Low 


Point; Dealers Trading With Care 


ETROIT, July 8.—Automobile 

stocks, both new and used, 
are at a lower level in this city 
than they were last spring, and 
at present there are no indications 
these stocks will show an appre- 
ciable increase unless it is in the 
medium priced class. 

Although the used cars in the 
medium class are not in any great 
demand, it is anticipated that cars 
of this 
dealers’ hands in greater numbers 
during the latter part of the month, 
due to announcements of two me- 
dium priced lines. 

Dealers were never more careful 
in making trades than they are at 
the present time. Stocks of used 
| Cars in the low priced field are mov- 


type will be coming into 


ling the fastest in Detroit, although 
cars in the high priced class have 
been making a showing during the 
past two weeks. Dealers say this is 
due to people who had intended 
buying new, high priced cars, but 
who had changed their minds and 
nearly all of them are purchasing 
used units for about 
dollars. The used cars offered for 
sale at the present time are excel- 
lent merchandise. 

Stocks of new cars in dealers. 
hands are exceptionally low and 
there does not seem to be any tend- 
ency on the part of dealers to stock 
up. The majority of dealers said 
today that they had no intention 
of carrying anv appreciable stocks 
of cars until business showed it 
would warrant such procedure. 


Sales Spurt in Indianapolis, but 


~ Dealers Still Divided on Outlook’ 


NDIANAPOLIS, Ind., July 8.— 
With trade reports from indus- 
trial centers of the country telling 
of improvement or anticipated up- 
ward business trends taking a 
prominent place in the daily news 
columns since the beginning of 
the second half of the year, In- 
dianapolis automobile men_ re- 
main divided on the outlook for 
the future, particularly as far as 
the remainder of 1930 is concerned. 

Although state registrations of 
new cars in June have not yet been 
completed it is practically certain 
that the first six months will show 
a drop of between 30 and 35 per cent. 
below last vear and in a great many 
cases the decline will prove even 
more pronounced due to the fact 
that Ford, outselling competitors by 
a wide margin and accounting for at 
least 40 per cent. of the total, fell off 
less than the others. 

June’s total for the state, how- 
ever, was not expected to show any 
more than a seasonal drop from 
|May registrations, and in this con- 
/nection it is recalled that May in 
|the state was decidedly better than 
April, although in Indianapolis it- 
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the closed car 1s 


upholstered in 





you will find less 
sales resistance. 


‘ou can say that 


(iasE 











jdue to the fact that factories gen- 
\erally are being more careful to ad- 
|) 


self there were fewer new cars reg- 
istered, outlying digtricts not feel- 
ing the used car pressure that has 
been a big factor all year in keep- 
|ing new car sales down here. 

The early days of July in the new 


car, aS well as the used car divi-| 
here | 


sion of the trade, started off 
at an encouraging rate, Chevrolet 
showing unusual animation and 
running closer to Ford than at any 
time this year. While Ford and 
Chevrolet cars were accounting for 
about 65 per cent. of the July total 
there was an early indication of 
general strength in the entire list, 
which may have resulted from a 
spurt of pre-holiday buying, or may 
indicate another step toward re- 
covery as only the future will prove. 
New car registrations for the first 
few days ran between 45 and 50 a 
day, which is at a higher rate than 
during the last few months. and 


used cars continued to sell steadily, | 


with about 175 daily average report- 
ed by the tabulators. 

Meanwhile, dealers and distrib- 
utors here are far apart on their 
predictions of the industrial trend, 
some advancing the belief that 
the ensuing six months’ period 
will find business on the mend, 
with a gradual upward swing 
which will attain its climax in the 
spring selling season, while others 
expect conditions to continue in 
their present state of subnormal 

| quietude until after the opening of 
1931. Practically all agree, how- 
ever, that the bottom has been 
reached, variance of opinion being 
noted only as to when the upturn 
will appear and how pronounced 
it will appear. 


‘CAR SALES FINANCING 
IN QUEBEC SHOWS DROP 


| ceptance corparations operating in 
| the province of Quebec quite gener- 
jally report a lower volume of busi- 


jness this season than in 1929. 


ahead of that in 1928, and volume 


wholesale financing, this decline in 
volume is most noticeable. This is 


ust their production schedules in 
line with the current sale of cars 
to consumers. Stocks in dealers’ 
|hands of both new and used cars 





dition. 





of | 


wo thousand | 


Montreal, July 8—Automobile ac- | 


It | 
jas important to note, however, that 
|the 1929 volume was considerably 


| 


jin 1930 still represents a consider- 
;able advance over 1928. | 
In the financing of cars trom fac- 


tory to dealer, technically known as | 


are in many lines lower than a year | automobile manufacturing industry 
ago, which is a very favorable con-|and to relieve the present unem- 


SPARKS from JJETROIT 


. = = 


Ford Inn, H. Ford, Prop. 


| 
Welcome Mr. Collins | 
| * * * 
| 
| 


Valpey Rides for Record 
* * * 





A “tient FORD is going into the hotel business in addi- 

tion to the many other lines of endeavor in which he is 
interested. These range from gathering antiques and build- 
ing villages to the manufacture of motor cars. 

Mr. Ford plans to erect a hostelry at Dearborn to ac- 
commodate persons using his airport. Contracts have been 
awarded for work and the hotel will be under construction 
very soon. 

It is Mr. Ford’s plan to have the hotel of American 
colonial design to harmonize with the Ford museum nearby. 
The lobby will be a dignified room of colonial type and will 
be approached through a loggia extending across the front 
of the main building between two projecting wings. At one 
end of the lobby will be the hotel offices, porter, checkroom, 
elevators and entrances to guests rooms. At the other will 
be the main dining room, the windows of which will overlook 
the airport. A lunch room, finished in early American 
natural pine, also will be available. The wing opposite the 
dining room will be devoted to shops. 

There will be 109 guest rooms and observation spaces 
will be provided on the roof of the hotel so that guests may 
have an unobstructed view of activities at the airport. 

+ * * 
M* we extend a welcoming hand to P. A. Collins, to 
whose lot has fallen the job of guiding the destinies 
of the newly opened Detroit sales and engineering office of 
the Munice Products division of General Motors. Mr. Col- 
lins, who is sales manager of the Muncie Products division, 
| will have direct supervision of the new offices, which are 
situated in the General ‘Motors Building. 
* 


. * e 
R. VALPEY, general sales manager of the Graham- 
e Paige Motor Corporation, wound up an éxtensive trip 
through the Southern states last week, with a record run 
from Charlotte, N. C., to Detroit in twenty-four hours. Val- 
pey traveled in a Graham Special Six and has followed re- 
ligiously the motto: “‘Use automotive transportation in pref- 
erence to any other.” He reports a considerable slackening 
in the textile industry in the South, particularly in the cotton 
mills, but declares that automobile dealers are not in the least 
| discouraged and all look for improvement in the near future. 

* 


* * 

apts from the Dodge plant indicate that K. T. Keller 
is rapidly recovering the use of both arms and has 

plunged into his new job as president with vim and vigor. 

One of the toughest parts of these president jobs seems to 

be the initiation of backslaps and handshakes from well- 

= friends; particularly when one is a popular presi- 

ent. 


* * * 
Ifyoudon’tknowwhatthisisit’snoneofyourbusinessbutifyou 
don’tcutitoutthat’syourproblem. Thisparagraphwasputintofill 
thecolumn. 


ad ok + 

TEPPING out of the Lothrop Street entrance of the 
Fisher Building a short time ago we noticed a large 
crowd gathered at the curb. Filled with as much curiosity 
as any one, and wondering if somebody had been killed or 
| injured, we elbowed our way in, to discover the crowd gath- 
ered around the beautiful private coach owned by Paul W. 

| Seiler, president of the General Motors Truck Company. 
This coach is a de luxe home on wheels, completely and 
| luxuriously equipped in every particular, and a place in which 

|any one could live comfortably any where. 

The coach never fails to attract a great deal of atten- 
| tion wherever it is seen. 


CLAIMS ITALY’S 


| operation for some vears and under 
its pressure American exports of 
automobiles and trucks to Italy had 
decreased in value from $4,300,000 
in 1925 to $1,270,000 in 1929. the lat- 


TARIFF POLICY IS 
NOT A REPRISAL tet ors “per cont ot ou ee oe: 


,of these commodities. The Italian 
protective policy has likewise af- 
| fected their imports of automobiles 
and trucks from France, Germany, 
Belgium, Austria, and other coun- 
tries and the new rates apply equally 
to all countries.” 

A tariff of 27'2 per cent. ad va- 
lorem on imported tractors. subject 
to refunds for bona fide farmers’ 
| use, is proposed in H. R. 13291, in- 
troduced July 3 by Representative 
| Esterly (Rep.), of Sally Ann Furn- 
increase in Italian tariffs | 8¢e. Pa. The bill was referred to 

| fae Seume Committee on Ways and 
| S. 


(Centinued from Page 1) 


ment of Secretary Lamont regard- | 
ing the changes follows in full} 
| text:— 

“The Department of Commerce | 
does not consider that the action of | 
the Italian government in increas- 
ing tariffs on automobiles and 
trucks is in the nature of a re- 
prisal. 

“The 
|on the products is part of the estab- 
|lished protective tariff policy of 
| Italy to conserve their own iarge 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS 


ployment. This policy has been in BRING RESULTS 
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SHARP INCREASES 
BY SOME DEALERS 


More Intensive Work’ 
Seen as Necessary 


To Hold Volume 


By FRANCIS DAILY 
ASHINGTON, July 8.—Dealer | 
reports on Ford and Chevro- | 
let business during the first week 
in July were decidedly spotty, with 
some organizations reporting de- 
cidedly slow sales results while | 
others have experienced a sharp | 
acceleration of customer interest. 

A general survey of these two 
groups of dealers seems to indicate 
that those firms which have gone 
in for intensive sales effort, using | 
special and novel promotions in con- | 
nection with extensive advertising, | 
have secured gratifying results. This | 
experience is in line with the gen- 
eral trend of business this season | 
which seems to demand more effort 
and more advertising to keep sales 
records even with those of last year. | 
Dealers are unanimous in declaring | 
that it is necessary to do more trad- 
ing and to put in more intensive 
sales work to secure results equal to 
those of other seasons. This con- 
dition, however, is not regarded 
| seg yrmagerney A but rather as a chal- 
enge to ability. 

An outstanding feature of the 
week was the four-day sale of used 
cars staged by the Ourisman Com- 
pany, dealing in Chevrolets. nis 
Sale was staged in sensational fash- | 
ion at the two branches of the con- | 
cern and resulted in the sale of 127 | 
cars in the four-day period. The 
stock of used cars held by the con- 
cern was depleted so that they now 
hold eighty-five cars less than at 
the same time last year. 

A group of five cars were priced 
at 99 cents each as the outstand- | 

ing feature of the display ad- 
vertising used to announce the 
sale. Other cars were priced from 
$4.99 to $250. The result of this 
advertising was seen in a crowd 
of 500 potential customers which 
stormed the Ourisman branches 
on the. opening day of the sale. 
A large force of well-trained 
salesmen was on hand to serve 
the throng and sales were regis- 
tered with a rush. 

While sales during this event 
were naturally largely in the lower 





prices, they did not concentrate 
closely in the cheapest types of- 
fered. Many customers who came 


in with the idea of getting one of 
the very low-priced cars soon de- 
cided that a medium-priced item 
would be a better buy. z 
As a result the sales were fairly 
evenly distributed between cars of- 
fered at $79, $99, $129 and $149, 
while a number of cars priced higher 
were also disposed of. The demand 
was largely for closed cars and prac- 
tically all of the coaches on hand 


were sold. 
According to James E. Devver, 
general manager of the Ourisman 


concern, this organization has also 
experienced a heavy increase 1n 
sales of new cars during the last 
few days. 
“The first week in June was de- 
.cidedly slow for us,” said Mr. Dev- 
ver, “but there has been a very 
sudden pick-up lately and in the 
last four or five days we have sold 
forty new cars in addition to the 
127 used cars that were disposed of 
during the special sale we staged. 
“Intensive selling was responsible 
or the success of the used car sale, 
ut I am not very sure where to 
place the credit for increased sales 
of new cars. It * —o—y pea 
man ople wanted to have a ne 
ear Le the Fourth. They had prob- 
ably planned to get a new car this 
summer and thought they might 
as well enjoy it over the holiday 
week-end. Also, it happens that the 
last few days have witnessed the 
first real hot weather we have had 
this year. This may mean that 
many people did their first real 
road driving of the year and found 
out that their old cars were not 
performing desirably. From this it 
was one step to looking over the 
new cars and selecting a model. 
“Our present sales show that 
sport cars comprise 30 per cent. 
of sales, with the standard sedan 
ete fer met ee 
maining 70 per cent. But people — 
de not want coaches this year. 
The four-deer sedan of conser- 
vative. styling is the big selling 
number, with the sports models | 
next im importance. It is the 


twe-deer feature of the coach that | 
has turned away customer 
People don’t want 


inter- 
est. the bother 





‘curate picture of the market 


of turning down the seats and 
climbing around to get out that 
is entailed in a coach. The sports 
types in sedans, coupes and road- 
sters are all active but it is the 
little sports roadster with the | 


rumble seat that is responsible 
for most of the sales to young 
customers.” 

Reports from Ford dealers showed | 
considerable variety, with some 
firms reporting strong customer in- | 
terest and good sales, while others | 
seemed to find conditions very slow. | 

At the Hawkins Motor Company | 
it was said by N. D. Hawkins that} 
excellent sales totals were being | 
registered and that the sales force 
was “rushed to death” in the ef- 
fort to attend to the needs of 
numerous prospects. 

A couple of other Ford dealers 
said frankly that their sales were 
dropping below those of last year. 
This condition was attributed both 
to “tightness of money” and the 
probability that many customers 
would not want to rush into a car 
purchase just before the Fourth, but 
would prefer to wait for a week or 
so and take their timtre about de- 
ciding. : 

It was generally felt that a de- 
cided jump in sales would be ap- 
parent in a week or so, with the 
coming of really hot weather prac- 
tically a certainty and the sure fact 
that thousands of families are mak- 
ing ready for extended vacations. 


Half Yearly Tag | 
Fee Reduction | 
Hits Registrations 





GEATTLE, WASH., July 8.—Of- 
ficial figures for Ford and 
Chevrolet new car sales, week of | 
June 21 to 27 inclusive, just com- | 
piled by the Motor List Company, | 
are off considerably over any 
recent week, but this does not 
mean lack of sales. Many cars 
were sold with the deals closed 
during the final days of June, but 
owing to the half-year license 

reduction going inte effect July 1, 
the new plates were not applied 
for. 

This will result in a surge of 
registrations during the first few 
days of July. The Motor List figures 
show seventy Ford and fifteen! 
Chevrolet sales during the week. 

“This low count is not an ac-| 
dur- 
ing this period,” declared Howard 
Quinn, manager of the Motor List 
Company. “With license rate being 
cut in two within a few days. nat- 
urally new owners are waiting a 
day or two before obtaining plates.” 

A spurt in used car sales was re- 
ported the end of the month, with 
many getting ready for July 4 out- 
ings 

William O. McKay, of the Ford 
dealership of same name, just back 
from an extensive trip east, reports 


| 


conditions in business better in 
. Seattle than generally. “Curtailment 
of sales is not so marked.” he said 
Ford sales have held to excellent 
scale right along.” This firm has 
been doing some advertising the 


past week under caption: “Business 
Is Always Good at McKav’s.” 

“Our used car stock in nice 
Shape,” declared Sales Manager 
Gibbons of McKay's. “Sales the past 
week were very good on both new 
and used cars. In fact the week was 
the best of the month. 

“Some wealthy people are buying 
our car -for second and third cars 
for handy about-town use. Parts 
and labor sales were also excellent, 
with our all-night servicé especially 
popular with truck owners, who do 
not want to lose a shift with that 
equipment. This makes our com- 
mercial car service business a big 
item. 

“Demand is greatest for Tudor 
Fords, with coupes and roadsters 
following in order.” 

A F. Blangey Motor Company, 
one of the pioneer Ford dealers, ex- 
pects its sales to reach seventy new 
Fords for June, with the final week 
showing a spurt, the sales running 
around twenty. Used car stocks 
are said to be wonderful. W. A. 
Wallace is the new manager of ised 
cars, and business is up. About four 
used cars to five new are being sold 
at this time. 

“To boost the used car business 


is 


we have evolved the ‘Book of 
Facts’ plan,” declared Sales Man- 
ager H. Warne. “This has 


brought more people to our place of 
business, since we started using it 
three weeks ago. 

“We have done classified news- 
paper advertising and some 
good newspaper stories on the plan. 
It is certainly helping our salesman- 
ship greatly.” ; 

This firm has always maintained | 
a@ conservative used car policy with 


| stocks on hand never over fifty cars. | 


William M. Ryan, assistant man- 


Washington Reports Ford and Chevrol et Sales Spotty 





Deans of the 





Dealer World 








YHICAGO’S automobile row is 

' dotted with veterans, and it re- 
quires plenty of time and check-up 
to determine finally that the dean | 
of them all—the one still active who | 
has been at it the longest—is James 
Levy, president of the James Levy 
Motors Company, Buick dealer on | 
Michigan Avenue at 23d Street. | 

Born and raised in Chicago, 
“Jim” Levy, like many other ph- | 
neers, gavitated into the automobile 
industry naturally by way of the 
bicycle trade. Thirty-five years ago | 
he worked for the Sterling Bicycle | 
Company. 

Two years later—in 1897—Mr. | 
Levy bowed into the “horseless car- | 
riage” picture, joining A. G. Spald- | 
ing Company, sporting goods con- | 
cern, in the department where it | 
handled the “one-lung,” three-wheel | 
Knox. And from that day to this, | 
he has never been anything but an | 
automobile salesman or executive. | 

During his thirty-three years as a| 
motor car salesman and = mer-| 
chandiser, Mr. Levy has naturally 
handled a number of makes of cars 
along Chicago’s automobile row. 
After the Knox came the Columbia | 
electric, in 1900, and in the follow- | 
ing year he concentrated upon the 
talking points of the Pope-Toledo 
steamer. 

In 1902 he entered the firm of | 
Githens Brothers Company, as sec- 
retary, this concern handling the 
Rambler, Searchmont and Oldsmo- 
bile. One year later he went with 
the Mead Cycle Company, jobbing 
the Royal Tourist, Searchmont and | 
Hoffman. 

Forming a partnership with Louis | 
Geyler, under the firm name of; 
Geyler & Levy, he and Mr. Geyler, 
in January, 1905, took on distributor- 
ship of the Autocar. The place of 
business first was in the downtown 
section of the city, on Wabash Ave- 
nue near Harrison Street, but later 
moved to the “Row,” on Michigan 
Avenue, and the Thomas-Detroit 
was added to the line. The partner- 
ship was dissolved in 1906, when the 


| 


| Autocar was discontinued as a pas- 


senger car, and Mr. Levy organized | 
the Chalmers Motor Company of} 
Illinois, handling the Chalmers dur- | 


ing the following ten years, or until | 


|Chalmers dropped out of the field. | 


During this time he also formed the | 
Saxon Motor Company of Illinois, | 
heading this concern as president 
and distributing the Saxon car. 
During the past fourteen years— 


KOEPPELL, INC., APPOINTED 
MILWAUKEE FORD DEALER 
Milwaukee, Wis., July 8.—William 
W. Koeppell, Inc., has become a 
Ford dealer. Mt. Koeppell has had 
fourteen years’ experience in sales 
and service of Ford cars, and for 
many years was associated with the 
Bailey Motor Car Company, local 
Ford dealer. 


NEW WESTMINSTER, B. C., FORD 
DEALER TO ERECT BUILDING | 

New Westminster, B. C., July 8.— | 
Fraser Motors, Ltd., 524 Columbia | 
St., has decided to exercise its op- 





tion on a large double corner on 
Carnarvon Street. The firm intends | 
to erect a large new automotive! 


showroom and service block on this | 
side. This company is Ford dealer | 
here. 


ager of C. H. Wells, Inc., Chevrolet 
dealer, reports the closing week of 
June as the best for his firm in new 
and used car sales since the early 
spring rush. 

“We are having less trouble with 
appraisals than ever before,” he 
said. “The public is becoming ed- 
ucated to taking a fair valuation, 
with the water pretty well squeezed 
out. The past week or two we have 
had no objections to appraisals that 
we could not iron out. 

“Percentages of cash sales being 
made in Seattle, according to G. M. 
A. C. officials, is the best ever| 
known. Fifty-five per cent. of our 
sales have been without trade-ins | 
this month. Our used car stocks 
are lowest since 1916, when we} 
Started business. 

“Respossessions are but two out of | 
1,800 outstanding; only 2 per cent. | 
of open accounts are delinquent and | 
one-half of 1 per cent. collections | 
on contracts are thirty days or more | 
delinquent.” 

On June 27 Studebaker spurted | 
with sales, leadi the day, with six. | 
Ford was seco with five, while 
one registration each was put on 
record for Chrysler, Buick, Chevro- 
let, Nash and Plymouth on that 
particular day. 





;motor row and has grown 









since 1916, when he formed th 
James Levy Motors Company—Mr. 
Levy has continuously handled the 
Buick line on Michigan Avenue’s 
to be 
one of the leading dealers of this 
make of automobile in Chicago. 


“Jim” Levy is 57 years old, and, 


looks much younger. Almost from 
the beginning he has been a mem- 
ber of the Chicago Automobile 


| Trade Association and has always 


taken a prominent part in its var- 
ious activities. He is a member of 
the Illinois Athletic Club, the Idle- 
wild Country Club and the Bryn 
Mawr Country Club, a Mason, a 
Shriner and an Elk. He may often 
be tempted to go out and win a 
flock more of cycle racing prizes, 
as of yore, but resists the impulse, 
and depends upon golf instead as 
his recreation. 


—- 


|NEW FORD DEALER OPENS 
IN SAN FRANCISCO, CAL. 


San Francisco, Cal., July 8 
| (UTPS).—Mustar-Wait Motors 
Company, newly appointed Ford 


dealer, has opened temporary dis< 
play rooms at 270 7th St., and has 
jinstalled a complete parts depart- 
|ment. Z. P. Mustar and Charles H, 
| Wait constitute the partnership. 

| The firm is planning its own 
|building, with more than 39,000 
| Square feet of floor space for sales, 
| Service and parts departments. 


HORTON CHEVROLET CO. 

TO REMODEL BUILDING 
| Sibley, Ia. July 8.—R. H. Horto 
proprietor of the Horton Chevrol 
Company, has purchased the Cajae 
cob Block, and will occupy it Se 
tember 1, after extensive remodel- 
,ing and equipment for enlarged 
|;motor sales, supplies and_ service 
facilities. 


TORRANCE MOTOR SALES 

FORMED AT SUPERIOR, WIS, 

Superior, Wis., July 8—The Tor 
rence Motor Sales Company, new 
Ford dealer, has been established in 
South Superior by Claude J. Tor-« 
rance. John Noreen is sales man- 
ager of the new concern. Both men 
were formerly associated with 
Sampson-O’Connell, Inc., Superior 
Ford dealer. 


COANE-WILLIAMS TO SELL 
FORD LINE IN FORT WAYNE 


Fort Wayne, Ind., July 8—The 
Coane-Williams Company, former 
representative in this city for the 
Studebaker Automobile Company, 
has obtained the third franchise in 
the city to sell Fords cars and hag 
leased the garage building at 2312 
South Calhoun St. This building 
was recently occupied by the Beae- 
con Motors, Inc. 


ACQUIRES CHEVROLET FIRM 

Arcola, Ill., July 8—G. L. Ritten- 
house has acquired the Chevrolet 
sales organization established th 
tirst of the year by George Kizer o 
Mattoon. The business is now oper- 
ated as the Rittenhouse Chevroleg 
Company, here. 


ooo) 
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New Methods of 
Gear Cutting! 


Timing gears 


can now be 


actually “tailor-made” for any 


job! 
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Drawing Closer 


NE of the most notable developments of the year 1930 

is the getting together of the manufacturing wholesale 

and retail divisions of the automotive industry. Early in the 
year it became apparent that the motor vehicle manufac- 
turers and their retail sales organizations were getting to- 
gether as they never have before. The manufacturers all 


a —_ 


—— 


through the trying period of the depression have religiously | 


limited production to actual retail demand. 


together month after month. The result has been that be- 
cause of this close co-operation between industry and retail 


sales, dealers generally have reduced their stocks to the most | 


favorable position that they have been in in many years. 
Now comes the announcement from the National Stand- 
ard Parts Association of the inauguration of a monthly ad- 


vertising service for independent repair shops, to be handled | 


through the jobber membership of the association. This ad- 
vertising service is designed to give repair shops an individ- 
ual, timely service, which can easily be sold to customers, as, 
for instance, preparations for winter driving, sold on a flat 
rate basis. The jobber ties up in this campaign, because the 
various timely maintenance sales give the jobber’s salesman 


a chance to sell equipment for carrying out the operations | 


specified. 
However, the fundamental interest in the plan is to be 
found in the broadening of the co-operative relations between 
the manufacturers and the retail trade. 
retailer could act as a mere order taker. 


to sell, whether he is handling cars, trucks, accessories, parts | 


or service. And this is the reason why enlightened manu- 
facturers are lending every effort to help the retailer in- 
crease his business. In so doing the manufacturers are not 
altruistic; they are jumping in to help because they realize 
that their own prosperity, and even existence, depends on the 
success of their retail division. 


The Influence of Dividends 


]* a period such as the present, when hesitation marks al- 

most all phases of spending, the effect of dividend pay- 
ments on industrial securities is an extremely helpful one. 
In the automotive industry dividend payments on stocks have 
held to a remarkably healthy level. Earnings have been 
under last year’s records in most cases, but either this year’s 
earnings have been sufficient to continue dividend payments 
or companies have felt sufficiently sure of the future to con- 
tinue paying holders of their securities interest on their in- 
vestments. 


Companies which have, during the recent abnormally | 


prosperous period, piled up heavy cash reserves, are per- 
forming what amounts to a patriotic duty by indicating their 
faith in the future by continuing dividend payments during 
the present period of uncertainty. They are “going long,” 
so to speak, on America and its business future. 


Brighter Lights 


EW YORK has followed the lead of Pennsylvania in| 


approving the use of thirty-two cz 'e adli 
I I & ec thirty two candle power headlight ' 22-24—Pittsburgh, Pa. Society of Automotive 


bulbs, superseding the former twenty-one power lights. In| 
announcing this change Charles Harnett, state motor vehicle | 
commissioner, remarked: “After thorough experiment we 
discovered that headlight glare is caused by poor adjustment | 
and not by excessive power.” 

Undoubtedly this latter comment is true, but with the| 
higher powered bulbs it will be increasingly necessary to} 
protect all users of the highways by being certain that all! 
headlights are properly adjusted all the time. There is a| 
division of expert opinion which holds that our whole SYS- | 
tem of automobile lighting is fundamentally wrong, and, | 


after driving on various main traveled roads at night, we| ‘ 
| 24-41—Chicage, Hl. 


wonder. 


The curves rep- | 
resenting production and sales have drawn closer and closer | 


Time was when the| 
Today he has got} 





= = =3 


Ask Us.to Tell You— 


IN THIS service department, The Automotive Daily 

News is actuated by the desire to help readers 
solve their problems, whether these are merchandis- 
ing, technical or in the field of general automotive 
information. We shall be glad to have our readers 
ot us any questions pertaining to the automotive 
ield. 

In some instances readers may desire information 





which will require an expenditure of money to secure, 
and in such cases we shall be glad to get the desired 
data at the least posible cost, or shall inform our 
readers where they may obtain it most economically 
and expediticusly. 

In cases where the reader desires an immediate 
reply, we would suggest he inclose a self-addressed 
and stamped envelope. 


_ TWIN ROADWAYS Editor Automotive Daily News: commendable. If all manufacturers 
Mo Sets ot tee toe Maggs to say to you frankly that | would adopt same, business would 
garding dansers. of - Pao Rem PN pe cco nancggeos by J. A. Bohannon } improve because capital would be 
I read this article with a good deal |° eer less which ran in the An- attracted instead of fearing to in- 
lof interest and I want to bring to|tomotive Daily News sets out a fac- vest as is the case now and pres- 
‘your attention the remedy for nar- | tory policy that cannot help but be; ent responsible dealers would want 
row roads is not to build them appreciated by all dealers. regard-! ; e dealers would wan 
wider than they are at the present |less of what make of car handled.| *° Stay in the business 
time, but to build two-way roads Every one of the fourteen points | WILLIAM L. HUGHSON, 
and separate them so that there/as outlined by the president of the San Francisco, Cal 
will be no traffic coming against | Peerless Motor Car Company has| oe i 
you. This will eliminate a large|had serious consideration by dealer | 
share of the accidents and all the| bodies throughout the country and/| 
glare at night. Cars will be used a | is, indeed, a revelation, and he is] q 
great deal more than they are to-| certainly to be commended for the|2°@' Peerless Motor Car Corpora- 
day, if road conditions were safe. careful thought that he has given! 40M, Cleveland, O., splendid and 

The only solution of that is twin} to the dealer’s interest, and his ex- | COV€TS conditions as we see them 
roads, one-way traffic on each road.! pression of desire to eliminate the | %@Merally. Congratulations to Mr. 
Writer's personal experience with | many evils that have crept into the| 2Ohannon.—s. H. BOWYER, presi- 
four-track roads is that they are/ business. dent Arizona Automobile Dealers, 
more dangerous than the two-track| I regret mery much that my ab-| Phoenix, Ariz. 
roads. I believe that this condition, sence from the office prevented | - 
of twin roads should be advocated|me from commenting earlier —w.| Q2H10_ FILLING STATIONS 
extensively and by everyone who is} A. WILLIAMSON, vice-president- | AFFECTED BY NEW RULING 
eg ae = ~~ safety of head rm Texas Automotive Dealers| Alliance. July 8—All filling sta- 
on the roads, I am, | Association, Sa i 4 i “¢ j i a 
COWLES TOLMAN, Pres. & Treas.) aw es fee ie oe a ee 

Cowles Tolman & Sons, Inc., Policies of the Peerless Motor | just become effective. requiring that 

New Haven, Conn. | car corporation as outlined in Auto- | transmission grease for automobiles 


|motive Daily News, June 24, by J.| be sold by the pint. In the past, 
very | this has been sold by the pound. 


Believe fourteen point dealer 
platform by J. A. Bohannon, presi- 





Editor, Automotive Daily News:—'A. Bohannon, president, is 

The members of this association | — ee . oe eee ae 
have been advised of your dealer | 
| platform of fourteen points, out- 
|Jined by J. A. Bohannon, president | 
|of Peerless Motor Car Company | 
in your issue of June 24. 

Mr. Bohannon is to be com-| 
mended on this splendid platform; | 
}and if it is not a “scrap of paper” | 
and he’ actually lives up to it it 
| will undoubtedly put Peerless in a} 
more enviable position, especially 
from a merchandising standpoint. | 
General practice policies hereto- | 
fore in effect and most generally 
now prevailing are most destruc- 
tive to standard merchandising | 
| practice. 

At this particular time, we know | 
of no automobile deaier who would 
{not be perfectly willing, or, we 
| might say, glad, to sell his business 
at less than actual value. Practic- 
ally since the beginning of this 
great industry, it has been a case 
of the tail wagging the dog. The 
factories, generally, will have to 
adopt more liberal and _ sensible 
| policies with which to guide their 
merchandising plans or the factories 
themselves will finally be merchan- 
dising their own products. Auto- 
mobile factory executives as a 
whole seem to be entirely too ‘bull 
| headed” to listen to reason and 
when this great period of shaking 
down among factories and dealers 
has been completed, we have an 
idea there will be numerous fac- 
tory executives looking for jobs. 

Mr. Bohannon’s dealer platform | 

| 
| 

















_ Abolish spring shackle 
| wear 


Rubber Shock Insulators elim- 
inate metal contact between 
| frame and undergear. Spring 
| movement — torque and road 
| shock are absorbed by the resil- 
iency of rubber—without fric- 
tion or wear. 


of fourteen points should have been 


i 
j}adopted by manufacturer | 
|} twenty years ago. and it is our pre- { 
diction that his dealer organization 
will be more healthy after these 
fourteen points become effective. 
providing he, as president of Peer- 
less Motor Car Corporation, reli- | 
giously lives up to this platform. 

D. T. KAY, Secretary-Treasurer 
Houston Automobile Dealers Asso- 
ciation, Inc., Houston, Tex. 


COMING EVENTS 


JUNE 
20-July 13—Posen, Poland. Internationa] 
Motor and Transport Show. 
AUGUST 
| 26-28—Chicago, Ill. Society of Automotive 
Engineers aeronautic meeting in 
conjunction with Nationa! Air Races 
| SEPTEMBER 
| 22-26—Chicago, Il. American Society for 
| Steel Treating meeting at Stevens 
| Hotel. 
) 29-Oct. 4—Pittsburgh, Pa. National Safety 


every 


























Absolute elimination of mechan- 
ical and greasing service, better 
riding, smoother operation, and 
cleanliness .. . these sales points 
are afforded by Rubber Shock 


Insulator equipment. 


Council Annual Safety Congress 

| OCTOBER 

| 2-12—Paris, France. Automobile Salon 

| 6-11—Washington, D. C. Sixth Interna- 
tional Road Congress 

6-11—Washington, D. C. American Road- 
builders’ Association Convention 

8- $—Detroit, Mich. Society of Automo- 
tive Engineers production meeting 
at Book-Cadillac Hotel. 


RUBBER SHOCK INSULATOR 
CORPORATION 


BRIDGEPORT, CONNECTICUT 


Rubber 


Engineers’ transportation meeting 
16-25—London, England. Olympia Motor 
how. 
NOVEMBER 
6-16—Berlin, Germany. International Au- 
tomobile Show. 
8-15—Chicago, Il. 
Drake Hotel. 
10-14—Cleveland, O. Motor and Equipment 
Association Show. | 
17-21—Cleveland, O. National Standard 
Parts Association Show | 
30-Dec. 6—New York. Automobile Salon at | 
Hotel Commodore. | 
DECEMBER 
6-17—Brussels, Belgium. Automobile Ex- | 
hibition. 
JANUARY 
3-10—New York. National Automobile ; 
Show 











Automobile Salon at 


hock Insulators 





National Automobile 
Show. 
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-. HUNDRED MILES an hour! 
Only one manina million ever drives 
that fast. But the Shock Absorber 
that performs at such terrific speed 
will perform on any car for any kind 
of driving. 


Look at the records of Gabriel- 
equipped cars in the 1930 races! At 
Indianapolis, seven of the first ten 





GABRIEL 
erformance 


proved in 4 


great races 


finishers, including the winner. 
In the Detroit dirt track race, the 


first four places. On the Altoona 





track, first, second and third. On the 





boards at Akron, second and third. 


What a record, and what a shock 
absorber! 


For every car, on every road Gabriel 


Triple Hydraulic Shock Absorbers 
give greater riding comfort, greater 


safety, less fatigue, lower main- 
tenance cost. 


The race tracks, the testing labora- 
tory for automobiles, have proved 
performance for Gabriel—the 
most convincing evidence in shock 
absorber history. 


Address: GABRIEL, 1405 E. 40th Street, Cleveland, Ohio 


GABRIEL 
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Passenger Car Equipment and Accessories 



































































































































Lay he 
. 5 ls 3 2 
. 3 & = w < as elke 8 a 3 2 
| ri 3 ' te | ot M | wD €£\/°e 8 = 5 i= » 
Elizabeth, N. J., July 8—The May-| NAME AND E 5 i Be 3 es Ss Miw® =F FI c P=} £ 3 
Belle Service Corporation, to sell | MODEL ls «| Os Mw = 8s ae Bled RiES ge! 8 - 
accessories, has been formed here | 2 F =A rs =| ss = ae i.) ° z 4% & | ae se! & } e 8 § 
with a capitalization of $100,000 by | a = Be 8 Be a ss oO | E a Se S|sz Se Ky £ g E se 
Mary Bielski, Peter Kraskowski and | ee er ee, wn eo © pall Fe i Sl i bu | wm bie 
Maryon Bielski, all of Elizabeth. ‘ sanaiilipaeeiaamaeOmaar aR : Tae << iow aa . eat ce 8 Aca apart - Ce ee ae oe ae ain pene 
i Auburn 8-95 Ste Wal |.K- iS) Ele | Cha USL | Mot-M Cas | GR — | Mur Ind | Ind — |*Gla | Yes Yes | Day Lov 
Buffalo, N. ¥., July 8.—The Pie ' Auburn 6-85 Ste Wal | K-S Ele | Cha USL | Mot-M Cas _ —|Mur Ind | Ind — |*Kel| Yes Yes | Day Lov 
ern Auto Supply pi nie | ‘Tor five | Auburn 125 Ste Wal | K-S__ Ele | Cha USL | Mot-M_ Cas | GR_ — | Mur Ind.) Ind — *Gla | Yes Yes|Day Lov 
more years its lease on the store at Austin |. EE 2 ee... eee eee h.. 2 5 |— | Cen Cen 4 ae 
Main and Tupper Streets and will | Blackhawk 6 _ Ste Wal | Mot-M DR | Cha Pre | Mot-M Cas | Lin Lin | Val Ind | Ind Kok | — | Buck Buck | K-H Gab 
se gals age there on an en- | Blackhawk 8 | Ste Wal § Mot-M DR/|Cha Pre | Mot-M Cas | Lin Lin + Val Ind | Ind Kok | — | Buck Buck | K-H_ Gab 
- elas ; | Buick 40° AC  —|K-S Her | AC Ex | AC — Tern Tern | Duc Gui. Gui —/— |— |K-H Lev 
Jersey City, N. J., July 8.—The | Buick 50 AC — | K-S Her | AC Ex | AC — {Tern Tern | Duc Gui Gui —|— |— — | K-H Lov 
ona Garage, | gg s been Buick 60 AC ml K-S  Her|AC Ex } AC —{|{ Tern’ Tern! Duc Gui | Gui —|— J- — | K-H Lov 
eeniced tir ser eey eT use Meyer | Cadillac AC Jag | Mot-M DR | AC Ex | AC Cas | Tern Tern] Duc Hal | Hal — |*Kel | Bat Eat | K-H Lov 
S. Albert. both of Brooklyn, ped Cadillac 452 AC  Jag| Mot-M DR/|{ AC Ex AC Cuno | Tern Tern | Duc Hal | Hal — |*Opt | Eat Eat | Buffalo— _Lev 
William S. Marcus, Englewood. Chevrolet Bie. see AC DR | AC *Var | AC | — | Tern — | Duc Gui | Gui — |*Own|fOwn Own | K-H _ 
Los Angeles, July 8—A. H. Rude Chrysler 80 — NE Ster | Mot-M Ele | AC Wil | Mot-M Cas | AWS AWS | Duc Hal /Hal Per|— |NM NM | Motow Hou 
& Co., Ltd., has opened a new Chrysler 77 NE *Wal | Mot-M_ Ele | AC wil Mot-M Cas | AWS AWS | Duc Hal! Hal Per!|— |NM NM/| MotoW Lov 
tire. sales and service branch in| Chrysler 70 NE *Wal | Mot-M_ Ele | AC Wil | Mot-M Cas | AWS AWS |! Duc Hal | Hal Per!— | NM NM | Motow Lov 
Beverly Hills, making the fourth | Chrysler 66 NE *Wal | Mot-M_ Ele | AC — | Mot-M Cas | — — | Duc Hal | Hal —{|— |j— —|% ~- 
Py ee Pegony and the second | Cord Front Drive Ste No | Moto-M Dr | Cha USL | Ster Cas | GR No | Mur Ind | Ind  No| No | Alloy Alloy | Day Hou 
De Soto 6 NE  —/Mot-M Sha|AC Wil | — —|VS VSj|Duc Hal{| Hal —|— | Yes Yes | Motow Lov 
San Francisco, July 8 (U7ES) — De Soto 8 NE — | Mot-M — | AC Wil | Mot-M —ivs vs Duc Hal | Hal —|— | Yes Yes | Motow Lov 
Howard F. Smith & Co., of which pogse DD ~~ NE -~) Mot- man — — —— ——— - 
ge ot-M AC Wil vs vs | — Bal | — —|— Yes Yes *+Budd Lov 
tire distributing firm Howard F. | ae A =o a 1 } ; | 
Smith is president, announces the Dodge 8 NE Mot-M | AC Wil | Mot-M_  — VS VS |— __—siHal | — —|— | Yes Yes Motow Lov 
opening of a new store at uran 0 oO e | ot- o;— —|-— r|— —|— a o Bs 
pe g to 145 10th | D t 6-14 NE N Mot-M_ El AC USL | Mot-M N Cor | | Eat Eat | Motow Mon 
St. for the distribution of the Dia- | | Durant 6-17 | NE __No | Mot- M_ Ele AC USL | Mot-M GR |— —_|— Cor | — —|— |— — MotowW Mon 
mond tire. _Elear 6-75. Ste — | Mot-M Sha |Cha USL | Mot-M Cas | — —|Mur Hal| Hal — | — | Ste Ste | K-H Gab 
Newark, N. J., July 8.—J. W. Wil- | Elear 8-95 | Ste — | Mot-M Sha | Cha USL | Mot-M Cas | — — |; Mur Gui | Gui —|— | Ste Ste K-H Gab 
der & Co., Inc., to deal in auto- | Elear 8-96 Ste Borg | Mot-M Sha | Cha USL | Mot-M Cas | — —|Mur Hal! Hal —|— | Ste Ste | K-H Gab 
mobile accessories, has been formed | Elear 8-130 | Ste Borg Mot-M Sha | Cha USL | Mot-M Cas | — — | Mur Hal | Hal —|— | Ste Ste | K-H Gab 
by John Wilder, Leon Haras and | Elear 140 | Ste Borg | Mot-M Sha | Cha USL | Mot-M Cas | Yes —!Mur Hal | Hal —/|— | Ste Ste | K-H Gab 
Samuel Wilder of Newark. | Easex 6 Zz Ste _— | “Mot-M Ele | AC __Ex{i Mot- M 7 wrt = aaa paar seinen JB ‘a Yes pa pg, apt l Own Own | MotoW Mor Mon 
Buffalo, N. Y., July 8—The Mel- | Ford A ‘Var —- | Own Ele | Cha Own | — ey gee —l[_— \(—- —_-|_— |— = | Own Hou 
ose Garage nas Been established Franklin 45-147 NE “Jag | K-S  Yal| Cha USL |— Gas | GR GR ("Due JB | JB —| Kel | Gen Gen | MotoW Wahl 
partment, as a partnership by Ed- | Gardner 130 Ste *Borg | Mot-M DR {Cha Pre | Mot-M Cas | VS VS Diz  —j|;— — ]— «J ~— | Motow Lov 
ward P. Vinnecombe, 56 Cazenovia Gardner 140 Ste *Borg | Mot-M DR | Cha Pre | Mot-M Cas ; VS VS |*Ditz — | — —|— CG CG | Motow Lov 
St.. and Harry A. Smith. Gardner 136 | Ste *Borg | Mot-M_DR | Cha Pre | Mot-M Cas! VS VS i7Ditz — {|— —|— CG CG | Motow Lov 
Los Angeles, July 8—Sam A.| Graham Stan.6 NE — | K-S Her | Cha Wil | Mot-M — |GR GR|— Hal|Hal —|— | Ste Ste | Motow Lov 
Steere, manager of the cotton and | Graham Sp. 6 NE — | K-65 Her | Cha Wil | Mot-M — | GR GRj|— Hal|Hal —/!— | Ste Ste Motow Lov 
fabric division for International | Graham Stan. 8 | NE — | K-S Her | Cha Wil | Mot-M —/}GR GR | — Hal | Hal —|!— | Ste Ste | Motow Lov 
year, with headquarters at! Graham Sp. 8 | NE — | K-S Her | Cha Wil | Mot-M — | GR GR | — Ha! | Hal —|— | Bte Ste | Motow Lov 
—- > — a A.A io a. 4 Graham Cust. 8 | NE ‘Ster | K-S Her | Cha Wil | Mot-M Cas | — —|— JB | JB —|— | Ste Ste | Motow Hou 
spectin — ~— - 
Textile Mills, of which he was the| Hudson 8 | Ste _— | Mot-M_ Ele | AC Ex | Mot-M_ — | — —i— iio —|— | Om Own l Motow Wahl 
first superintendent when they were | Hupmobile U— Ste Wal | Ster Ele | Cha Wil | Mot-M Cas | VS —|¥a Saige —[|— f— — | <-5 Gab 
opened ten years ago. | Hupmobile H Ste Wal | Ster Ele | Cha Wil | Mot-M Cas | VS — | Val Hal | Hal —j-— — — | K-H Gab 
| Hupmobile Cc Ste Wal | Mot-M_ Ele | Cha Wil | Mot-M Cas | VS — | Val Hal | Hal —j— |j— — | K-H Gab 
KEY TO ABBREVIATIONS | Jordan Mod. 8G AC Ster | AC Her |Cha = Wil | AS NE | GR —|Dit Ind| JB  —j|— |Cen Cen |K-H Gab 
oan ae 1s oe — | Dit Imd|imq —j|— | Cen Cen|K-H Gab 
La Salle __| AC Jag | Mot-M DR|AC  Ex|AC Cas T ‘Tern Tern | Duc Hal ‘Hal =—|*Kel | Eat Eat |K-H Lov 
GENERAL Lincoin 8 | NE Tho |K-S Her | Cha_ Ex | Mot-M_ Cas | Cuno _Yes - Duc Own | Own Own] — | Bif Bif| Own Hou 
watt, Aitition to ite regular line Oldemo- Marmon Eight-69 | NE — | Mot-M DR | Cha Nat | Mot-M — | VS vS | Val Cor |— Kok |— |CG CG |iBudd Wahl 
equipment includes: Six wire wheels with ee ae ny NE — | Mot-M DR | Cha Nat | Mot-M Cas VS VS | Val Cor | — Kok |— | CG G |\*Day Wahl 
ome Sires and tubes). two wheels Carrio ar.-Roosev'lt | Ste — | Mot-M DR | Cha Nat | — — | Val Vic | Vic —|— | v4 Ste Budd Lov 
in Ponitions ‘chromium: placed "hesdlamps |Marmon Big 8 | NE *Ster | Mot-M DR | Cha Nat | Mot-M Cas VS _VS/| Val Cor|/— — | — _|©G CG Day __Gab 
spr Ss, 1 k rack a ‘ ms = — —? a souemnmnonnnad —vemneas g% - —— — — a aoe ee 
a ae hens uated odees. a0 ly Marquette __| AC — | K-s aes ‘Her | AC . Ex [AC ae: _Ter n — | Due Gui | — tel, Bain es — | K-H Lov 
in ‘color on, those models on which ducoed | Nash Tw. Ign. 8 | AC Borg K-S DR | AC USL | Mot-M Yes| GR GR Duc Hal | Hal —)|— | Eat Bat | MotoW Lov 
coe mee ut chest mal St ie wise a | Mesh Tw. ign. 6 | AC — | K-S DR | AC USL | Mot-M — | AWS — | Duc Hal | Hal —/|— | Ste Ste |Motow Lov 
special line for 1930. | Nash Single AC — |K-S DR | AC USL | AC —_\|- — |Duc JB! JB —!|— | Ste Ste | MotoW Lov 
SPEEDOMETER : me a ee — ————_—_——> = : — i NE 
AC-—AC Spark Plug Co., Flint, Mich. | Oakland 8 J NE area | K-S DR | AC - Wil | — Sa ol _Tern Tern | “Duc Gui | Gui = i Own Own | Motow Lov 
NE orth East Appliance Corp., Roches- | *Oldsmobile AC — | K-S DR | AC Wil | AC — | Tern — |Duc Gui | — 3 Fh Own Z _Own | MotoW Lov 
er, “1 aes | "Wal | @ean”§@68§sds ae | eee oe 
Ste—Stewart-Warner Speedometer Corp.,| Packard 726-733 NE Jag K-S BS | Cha Pre | Mot-M Cas | Own Yes | Val Hal Hal *Bif| Kel | Cen Yes | MotowWw Own 
See Wet teus enakes | Packard 740-745 | NE “Jag | K-S BS | Cha Pre | Mot-M Cas Own Yes Val Hal Hal #Bif| Kel |Cen Yes Motow Own 
CLOCK Peerless Stand. 8' AC Ster Mot-M_ BS | Cha Wil | Mot-M Cas | GR No( Val Gui. — No! No |Cen Gen ‘+Budd Gab 
Borg-—Borg Clock Co Peerless Mast. 8 AC Ster | Mot-M BS _= Cha Wil | Mot-M Cas’ GR No |! Val Gui! — —|— Eat Eat Day Gab 
Jag Jaeger Watch Co. New York city. | Peerless Cust. 8 AC Ster Mot-M_ BS | Cha Wil | Mot-M Cas | GR No | Val Gui — —|— Eat Eat | Day Gab 
ew aven, se - — - - ee ee : 
Phi Fhinney-Walker go Mew York city Pierce-A., C, B, A' NE Wal! Mot-M Her | Cha Wil | Mot-M NE VS vs | — Aga | Aga —{|— | Eat Eat | K-H ~~ ‘Hou 
* é ale, | a aus . : = ae — -— LD 
Tho Seth “Thomas Clock Co., New York, | Plymouth NE - | Mot-M Sha | AC Wil | — —|— — !Duc Hal ! Hal —|-— |Gen Gen -_ 
Wal—Waltham Watch Co. Waltham,| Pontiac | AC — | &-8 DR , AC Pre | — — | Tern — | Duc Gui | Gui T= T Own Own | MotoW Loy 
eoptional, -_ Reo 15, 20, 2% Ste — |} K-S  *DR/!Cha Wil | AC —|Vvs T= wee! = —|— |§CG  §CG | Motow *Loy 
F vEL dives ‘is Ruxton Ste Jag | Mot-M Her | AC Wil | Mot-M Own | Own Own | Duc Cor , Wood Own); — | CG CG | Hou 
nt, ich : oe r . Se = _——_—— - ——_——__——_—— - ee 
x S aa Besley y, Aan Arbor, Mich. | Studebaker Six Ste — |K-S “Yal | Cha Wil | Mot-M —_\|— —|— Ind | — — | No | Eat Eat | K-H Lov 
Mot-M—Moto Meter Gouge ond Baquipment Studebak’r Dict. 8 Ste — | K-S Her | Cha Wil | Mot-M —{|-— —|— Ind | — —|— | Eat Eat K-H Lov 
ee: & © One, HF. One Se crews. | Seatebok’s Dist. 6) Ste — | K-s Her | Cha Wil | Mot-M — | — ae cee Ind | — =i | Eat | K-H Loy 
Ster—-Sterling Clock Co., La Salle, Il Stud. Com. 8 Ste - | K-S Her | Cha Wil | Mot-M Yes | VS vs i — Ind | — —|— | Eat Eat | K-H Lov 
LOCK Studebaker Pres. | Ste NH | K-S Her | Cha Wil | Mot-M Yes | VS | oe | —|—_| Eat Eat | K-H Hou 
Be Briggs Ratt Oe ee ea ecosburg, | S6Bts __| Ste Wal | Mot-M DR{|Cha Pre r Mot-M Cas | Lin Lin | Val Ind | Ind Kok | — | Buck Buck | K-H — _ Gab 
DR- Delco-Remy .. Anderson, Ind. Viking a AC — | K-S DR AC wil | AC —|vs vs | Due Gui | — = fa | | Own” Own | Motow Lov 
Her--Hershey Mig 0. Cnieage. gel Whippet 96 A NE -|— Ele | Cha USL | — —{|— ae sae Yes | — ee — *K-H Wat 
ag ieee am i ke _ Ble | Cha __ USL _| — eS Hh —|— Ye|Ys -—-|— i— -—(K-3 We 
nm North East Appliance Corp., Roches- Willys 6-98 B NE Mot-M Yes |! Cha USL | Mot-M —_ “= — Yes | Yes —|— - |— —_ Mon 
Sha Shaler Lock Co., Milwaukee, Wis Willys 8-80 NE No Mot-M Yes | Cha USL | Mot-M  — io —-j-— Yes | Yes —/]— |— "*K-H Mon 
Yar Yale & Towne Mfg. Co., Stamford. | Wiliys-K. 66B | NE | — | Mot-M Ele | Cha USL | Mot-M_—_ VS VS |— YalY¥a —l— |—  — \udd wae 
*Reo Model 15 uses Mitchell Windsor 6-69 Ste — | | Mot-M Sha | Cha Nat | Mot-M — |! — —|an gnilae —|— |¥Yes Yes *Budd Lov 
SPARK PLUG Windser 6-72-77 Ste — | Mot-M DR | Cha USL | Mot-M — | Yes Yes : Gli JB | JB —!|— tYes *+Yes +Budd Lov 
ao ao Spare Tees oe, De. —.. o. | Windsor 8-85 Ste ~ Mot-M Joh | Cha USL | Mot-M — | Yes Yes Gili JB | JB —|—  |*Yes +Yes +tBudd Lov 
vile seit _ ; Windsor 8-92 Ste — | Mot- M DR Cha USL | Mot-M — | Yes Yes | Gli JB ' JB = | _ Yes +Yes +Budd Tov 
Ex-—-Electric Storage Battery Co., Phila- : : aa ne ate’ _ a an wane ; 7 ie rane Cap ee — 
Iphia NE or s yiance C * »ches- , > - a be » HEELS 
osot "Sational Lead Battery Co, St. Paul, a a ig eet Sees See ata : —_ AND aren LIGHTS ae wy — Age "Sank Fane Boe betel | woe WHEELS ; ; 
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evs shown indieate the makes supplied Philadelphia. ‘Chica = iL akes roducts orp., *| New Method Sales Co., Allegan, Mich. Lov—Delco Products Corp., Dayton, O. 
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S. K. F. INDUSTRIES 
OFFER FELT SEAL 
BALL BEARING| 


N some mounting designs, espe- 

cially small mechanical equip- 
ment, bearing inclosures, more par- 
ticularly the inboard inclosure or 
the one adjacent to the shaft| 
shoulder, often presents difficulties | 
when assembling or disassembling | 
due to space limitations, and any- 
thing done to simplify mounting de- 
signs in this respect affect definite 
economies in the cost of machine 
production. 

S. K. F. Industries has developed 
a type of bearing in whith a felt 
seal is provided as an integral part 
of the bearing, thus making it nec- 
essary for the machine manufac- 
turer to provide only one housing 
inclosure. The bearing is available 
in sizes that are applicable to a 
wide range of small mechanical | 
equipment, such as fractional horse- | 
power, and small motors, portable | 
tools and other light equipment. 

The seal consists of an inner steel | 
plate which is dished at its per- ' 





iphery and bears against a shoulder 
in the outer race. A removable felt 
comes next, then a dished end plate, 
ring 


after which a split steel is 
































Meet the Chief Engineers 


T° acquaint its readers with the important, but unsung, members 

of the automotive fraternity—the engineers who design and build 
the nation’s cars—Automotive Daily News is publishing a series of 
brief biographies of the chief engineers of companies producing auto- 
mobiles, automotive equipment, parts and accessories. 
raphies will cover the training and experience of leading engineers 
and their outstanding contributions to the progress of our industry. 


biog - 








G C. PATRICK, more familiarly | 

* known to those in the industry 
as Pat, is now celebrating his 
twentieth year in the automobile 
engineering field in the position of 
chief engineer of the Moon Motor | 
Car Company of St. Louis, manu- | 
facturers of the Ruxton front- 
wheel-drive car. ; 

Patrick was born in Wellston, 
O. After graduating from the Wells- | 
ton Technical High School and at- 
tending a Y. M. C. A. night en-| 
gineering school for two years, he 
began his career in the automobile | 
industry as a draftsman with the 
Lexington Motor Company of Con- | 
norsville, Ind. 

During the fourteen years of 
service with the Lexington company 
that followed, Patrick worked at 
practically every job the factory of- 
fered and was finally rewarded | 
when, in 1922, he was appointed | 
chief engineer. 

The famous Pikes Peak climbs of | 
several years ago proved to be a 
profitable field for Patrick’s engi- 
neering abilities. During the years 
1920 to 1924 he designed the Lex- | 
ington cars and handled the rac- 
ing crews that gathered in a total 
of three first awards and a second 
in four starts in this speed classic. 
In 1924 Lexington, under Patrick’s 
supervision, set a record of 18 min- 
utes and 15 seconds for the twelve | 
and one-half mile climb, and in do- 
ing so won the much coveted Spen- 

r-Penrose trophy, valued at 

10,000. 

The problems of front wheel drive 
mechanisms have been the chief 
topic of interest with Patrick for 
the past four years. In the summer 
of 1929 he found the first oppor- | 
tunity of doing actual work in this | 
field when he was sent to Phila-| 
delphia to act in an advisory capac- 


Two-Way Shock Absorber 
Installing New Machinery | 


Jamestown, N. Y., July 8.—Several | 
carloads of new production ma- 
chinery are being installed in the} 
recently completed addition to the 
plant of the Two-Way Shock Ab- | 
sorber Company, manufacturer of | 
two-way full floating hydraulic | 
shock absorbers. 

This new equipment is the latest | 
type precision machinery, specially | 
designed for the precision methods | 
followed in high grade shock ab- | 
sorber manufacture. " ; 

According to A. W. Kettle, presi- 
dent, this new addition to the vlant 
ang investment in more machinery 
is an indication of unusually good 
business. Full floating ~two-way 
shock absorbers are used by some of 
the world’s most critical car, truck 
and bus manufacturers, including 
Isotta Fraschini, Mack buses and 
Relay buses. 

Increased production will follow 
immediately upon the installation 
of the machinery. At the present 


| 








| 
}s 





LS ¢ 
ity in the building of the Ruxton)| 


front-drive car. 

In March, 1930, Patrick made his 
present connection with the Moon 
Motor Car Company of St. Louis as 
chief engineer. He is now directing 
the engineering of the Ruxton 
front-drive car. 

As a sidelight on Pat's story, we 
have discovered that he is mighty 
proud of two things in particular. 


of Automotive Engineers 
since 1914; second, as a religious fol- 
lower of automobile racing, he has 
missed only -two of the famous In- 
dianapolis speed classics since their 


} inception in 1911. 


time the Two-Way plant is on a 
nine-hour daily schedule, five and 
a half days a week. 


TO MAKE NEW ALLOYS 
San Francisco, Cal. July 8 
(UTPS).—R. L. Roberts, Ltd., has 
been organized here to make “Ra- 


|} Lumin-Ex,” an alloy the chief in- 


gredients of which is aluminum, and 


|which is intended to be used as a| 


Substitute for brass, copper and 


aluminum in the automotive trade. | 
|The R. L. Roberts, Ltd., factory is | 
Situated at 360 Bryant St., San | 


Francisco, with offices in the Russ 
Building, San Francisco. 


GULF REFINING PLANS 
EXPANSION IN MEMPHIS 
Memphis, Tenn., July 8—The 
Gulf Refining Company plans a 
large expansion program here. This 
city will be made the distributing 
point for a large territory. A stor- 
age plant is planned and also a 
eoewe line service on the Mississippi 
ver. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


| fitted into a groove in the outer 
race to hold the assembly in place. | 
The inner and outer plates pro- 
vide a spring action due to the 
| dishing at their peripheries so that 
| when the assembly is complete there 
is always a lateral pressure between 
the shoulder and the locking ring 
holding the parts tightly in place. 
The S. K. F. Seal] Bearing affords 
the manufacturers of small ma- 
chines, as well as the users of such 
equipment, a number of definite 
advantages the most important of | 
which are:— 
1. Only one 


;need be provided by the machine 





housing inclosure , 


manufacturer. This avoids all 
the machining, drilling and tapping 
necessary to apply a separable in- 
closure. 

2. The parts which go to make up 
the seal are few in number and can 
be readily removed and reassembled 
should it be necessary at any time 
to renew a worn felt. 


3. The addition of the seal has 
|} been accomplished without  sacri- 
fice of strength in the outer race 
The heavy race section, along with 


| the close tolerances that are main- 


tained on the outside diameter and 
in the eccentricities of tne rayes, 
assure smooth and quiet operation 


| Dimensions of S. K. F. 7000 Series Felt-Seal Ball Bearings 
| — 


l d | D B B, B. | 
Bear- | my 

ma | mam. inch | man. | inch mm. inch inch inch 
7008 | 8 -3150 | 24 | .9449 10.32 | .406 .391 . 386 
7010 10 .3937 | 30 1.1811 12.70 . 800 .485 .480 
| 7012 12 .4724 32 | 1.2598 12.70 . 500 .485 . 480 
7015 15 . 5906 35 1.3780 12.70 . 500 . 485 . 480 
7017 17 .6693 40 1.5748 14.29 .563 .548 538 

| 7020 | 20 . 1874 47 1.8504 15.88 .625 .610 .600 * 

| F025 25 -9843 | 52 | 2.0472 15.88 .625 .610 .600 ¢ 


*Shaft fillet R is radius of the maximum fillet on shaft or in housing 
+The housing shoulder height is 


the same as for the shaft. 





the trend 


| First, he has been a member of the | 
| Society 


¢ ¢ ¢ 


of . 


4. The wide outer race has no in-= 
terruptions on the outside surface 
and its full width is available as 
rigid support in the frame of the 
machine. This is important where 
the bearing is mounted in an alumi- 
num or other soft metal housing. as 
it will reduce to a minimum the 
possibility of any peening action or 
slppage of the outer race 

5. The bearing has all 
carrying characteristics of 


the load- 
a single- 
and will 


row, deep-grove bearing 
hence = support relatively heavy 
thrust in combination with radial 
load. 
_Balls | Shaft 
No. | Diam. =| +Shoulder S 
per Row inch | inch Max. Min. 
7 do .016 ‘6 Ve 
7 ‘6 .04 A bs ‘6 
7 43 .04 1) 4 
8 43 .04 13 43 
8 4 04 jj V 
8 fs 04 1s lag 
9 1s | .04 | 12 1% 
which will be cleared by bearing. 





toward specialized service 


The modern trend toward specialization in motor car 


| 

| 

| 

i 

| maintenance work is enabling the car dealer to run his 


service department more profitably. For service on elec- 


| 


| 


~SERVICE 
Deico-Remy 
Delco Batteries 

KLAXON 


ARMING SIGNALS 




















United Motors Service is the 
official field ser vice organization 
for Deko-Remy and Klaxon 
with 27 Direct Branches and 
more than 100co Authorized 
Electrical Service Stations. 
Look for the familiar orange- 
and-black sign. Directory of 
Branches and Authorized Serv- 
ice Stations mailed on request. 


DE 





LCO-REMY 
ANDERSON, 


| trical equipment, he reduces his overhead greatly by 
dispensing with highly-paid electrical experts and obtain- 
ing genuine parts and expert repairs through United 
Motors Service, the official field service organization for 
Delco-Remy. By so doing, he assures more uniform profit 
as well as complete owner satisfaction—two important 


reasons for this logical trend toward specialized service. 


CORPORATION 


INDIANA 
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WHOLESALE 


LYON METAL PRODUCTS 
APPOINTS L. R. SHERWOOD 
MANAGER AT DETROIT 


Aurora, Iil,, July 8.—Lewis R. 
Sherwood, who has for the past 
nineteen years been associated with 


|. 
= 


MERCHANDISING 
ACCESSORIES 
EQUIPMENT 


NEBRASKA JOBBERS’ SALES 
AHEAD OF 1929 FIRST HALF 


Volume and Profits Better, Although Accessory Items 
Show Decline of About 8 Per Cent.; 
Shop Equipment Leads 












DISTRIBUTION 
SHOP EQUIPMENT 
REPLACEMENTS 


SUPPLY PEDDLERS SEEN AS 
HELPFUL BY SOME JOBBERS 


By K. H. LANSING 

EDDLERS of automotive supplies, whose only store is 

a motor truck and who cover a wide territory under its 
power, selling their merchandise to operators of gasoline 
filling stations, garage owners and others, are in many in- 
stances performing a much-appreciated function, according 
to some jobbers, who encourage them as outlets in emergent 
a * cies, ; 
The peddlers may even sell the 
same customers as the jobber who 
thus utilizes their activities, but, 
not on a competitive basis. Theré 
is generally an arrangement 
whereby the peddlers who enter 
the territory of the jobber who 
uses them do not offer his cus- 
tomers either the same lines, or 


the same kinds of merchandise 
that the jobber is handling. Most 
of them, it is said, ordinarily are 
so beholden to their jobber friends 
that they are only too glad to 
stick to their agreement. ; 
The K M Auto Supply Company; 
| Broad and Clearfield Streets, Phila- 
delphia, is a jobbing house that 
finds the better type of automotive 





























By JAMES R. LOWELL 
INCOLN, NEB., July 8.—Wholesaling of replacement 
parts, shop equipment, and general automotive supplies, 
was decidedly improved the first six months of this year 
over the corresponding period a year ago, in Nebraska and 
adajacent territory, according to the leading jobbers here. 
Business was better both in point of profits and number of 
gales, although the accessory business did not keep pace with 
the other items, falling off about.8 per cent. this year over 

last. > 
Lincoln jobbers are wc«'l satis- 
=e nen Eee po agp — | The Wilson Company recently in- 
fidently look forward to a sea- | tailed in its shop the most modern 
sonal increase in sales which will | and latest type piston grinding ma- 
make the last six months of the | chine in this section of the country. | § 
year even better than the six |It is an automatically controlled | & 


| 
: ‘ | Van Norman, No. 88. Contemporary | 
months just passed. | with the installation of this machine, | 





Editor’s {| 
Column 


HE final Harvard report on op- 
erating results of stores in 
1929, which has just made its ap- | 
pearance, should be of interest to 
automotive jobbers, whose prob- | 
lems are somewhat similar. The 
report contains pointed comment 
on the need of readjustment of 
management policies to curb the 











% | 
| . ° . . 
jline. Pedrick piston rings is also 
a newly acquired line. 








LEWIS R. SHERWOOD 

| the automotive industry, has joined 
| Lyon Metal Products, Inc., and will | 
fm fF es EG rising tide of expense. | Supply peddler decidedly useful at 
_Before joining the Lyon organiza-! After pointing out that for de-| —_ we of the 8 be- 
tion, he was sales manager of the | partment stores with sales of $2,000,- | By ‘ 


aad |tween the jobber and the dler: 
— ggg ay oe Ba Or more the expense ratio has| “In summer, especially about this 


-  |increased during the last thr ears|time of the year, the migratory 

Cleveland, manufacturers of auto- | Increased d 3 pt | dealers in automotive supplies are 
mobile bodies. by 1.1 per cent. of net sales without | 5 ; in B = : 

He has been assistant to the : : a « gece ;extremely active in Pennsylvania, 

president of the Ohio Body Com- net increase in the rate of gross) New Jersey and many other states. 

pany, Cleveland; assistant director | ™@rgin the report said:— 


| Their number has considerably in- 
of sales and service to the Durant} “Since store managers during | creased of late years and the terri- 
Motor Company, Elizaheth, N. J.;| these years presumably have been 





E. G. Evans, manager of the) the Ohio line of pistons was taken 
automotive supplies wholesale divi- | on sg mae eg : 
, " = . Wilson declare lat each 
sion of the Henkle & Joyce yo |month of this year has seen an in- 
ware Company, one of the oldest) crease in sales over the corresvond- 
automotive parts jobbers in thejing month last year by the com- 
state, reports a good increase in| Dany. He is optimistic over the 


shop equipment sales over the first | business outlook for the remainder 


: of the year. 
Six months of 1929. Accessories fell| Business during the past six 
off about 7 per cent., he said. ~ ee oe ay im- 
’ é js| Proved over 1929 for the L. J. Mes- 
most outstanding feature ot this |ser Parts Company, 1939-41-43 O St. 
year’s business was the boosting Of | this improvement has been marked 


Mansfield tire sales up to 300 per|by the expansion of the company’s 





| tory all around Philadelphia is thor- 


cent. over last year. This was ac- 
complished largely by concentration 
of sales effort on this 1ine, accord- 
ing to Mr. Evans, and the com- 
pany’s salesmen “putting everything 
they had” into Mansfield sales, No 
unusual amount of advertising was 
done. 

This company’s business followed 
& normal seasonal trend, the best 
business having been experienced in 
March, April and June. Mr. Evans 

xpects the fall months to be even 
better, as the last half of the year 
s normally better than the first. 

The H. E. Sidles Company, which 
until recently was the wholesale 
automotive supply division of the 
Nebraska Buick Auto Company, the 
jobbing division not having been 
included in the sale of the Nebraska 
Buick company to the Buick Motor 
Car Company last May, reports 
business slightly improved over last 
year. This company, which has 
branches at Scottsbluff and Omaha, 
Neb., and Des Moines and Atlantic, 
Ta., is moving this week from the 
Nebraska Buick Building in Lincoln 
to new headquarters at 1228 P St. 

C. C. Newkirk, manager of the 
shipping department of the Sid- 
Jes Company, said that the first 
five month of the present year 
were perhaps slightly below the 
seme period in 1929, but June sales 
set up a new record for the com- 
pany, business being more than 
doubled over June in 1929. Acces- 
sories fell off noticeably, however, 
this year’s increase being credited 
to shop equipment, replacement 
parts and general supplies. 

The Sidles Company has recently 
teken on the Atwood automobile 
trunk line, R. C. A. radios and the 
Burke line of golf clubs and golf sup- 
plies, as well as Hammond electric 
clocks. Among the shop equipment 
items which have been moving well 
is the Stiles-Herman Manufactur- 
ing Company’s line of body and 
fender tools and Herman fender 
rollers: During May and June the 
line of Johnson Sea-horse out- 
board motors for boats was a good 
money_getter. The Sidles Company 
expects business during the next 
six months to be better than it was 
over the same period a year ago. 

F. D. Wilson Sales Company, one 
of the more recently established 
jobbing concerns in Lincoln, which 
moved into new and _ up-to-date 
quarters at 1530 N St. this spring, 
reports the first six moinths’ busi- 
ness as about 6 to 10 per cent. better 
than last year. This company 
handles very few _ accessories, 
specializing in replacement parts 
and general sunpniies. althoush 4 
fairly representative line of shop 
equipment is carried. Among tuc 
newer lines of this type taken on 
are the Manley line of iacks, air 


compressors, tire-handling machines, 
ete., and the Stanley electric tool 


headquarters space, as well as an 
extension of territory. March 1, 1930, 
the Messer company opened a 
branch store at McCook, Neb., and 
since that time has added consider- 
able new business in western Ne- 
braska, northern Kansas and east- 
ern Colorado. Mr. Messer stated 
that the 1930 increase in sales has 
amounted to a conservative 12 to 15 
per cent. over last year. 

The biggest increase for any one 
item has been in the sale of pistons. 
Mr. Messer credits his growing pis- 
ton business to the quality of the 
product he handles and to an ex- 
perienced mechanic whose work on 
pistons has been instrumental in 
bringing numerous new customers 
to the shop. The Messer company 
sends a mechanic out in the city 
and “mikes” cylinder walls free of 
charge. Fitted pistons are guaran- 
teed the trade. The company has 
just installed in its shop a new 
Berkley machine to install new fly- 
wheel ring gears, and this machine 
is expected to bring in some new 
business. 


VANCOUVER GARAGE MEN 
FORM DISTRICT DIVISION 


Vancouver, B. C., July 8.—Parking 
stations and storage garages here 
have now formed themselves into 
a distinct and separate division of 
the automotive division of the Re- 
tail Merchants’ Association. 

Organization took place at a re- 
cent meeting when the following 
provisional executives were ap- 
pointed: Sid Blackburn of Black- 
burn, Ltd.; H. Massey, Strand 
Garage; J. Penrice, J. Penrice Auto 
Parking; M. C. Riddell, Speedway 
Auto Supply; George Webber, Web- 
ber’s Garage, Ltd. 


HAYMAN AUTO PARTS 
FORMED IN SYRACUSE 
Syracuse, N. Y., July 8—With a 
capital of $50,000, the Hayman Auto 
Parts CorporatiOn has been organ- 
ized and incorporated here by A. L. 
Hayman and associates, to establish 
and operate a wholesale and retail 
|automobile supply and _ accessory 
business. The new concern is repre- 
sented by the local law firm of Levy, 
Shulman & Shulman. 





A. FULMER, INC., EXPANDS 
SEAT COVER DEPARTMENT 
Memphis Tenn., July 8.—Arthur 
Fulmer, Inc., 260 Monroe Ave., is 
expanding the seat cover depart- 
ment. It was started as a side line, 
but has developed into one of the 
largest in this section. Joe P. 
| Bowers is sales and service mana- 
ger. It was two years ago that the 
firm started to make seat covers. 
They now show over 1,000 patterns, 
thirty-two varities and feature one- 
| day service. 











sales manager of the Fox Motor 
Company, Philadelphia, and has 
worked with the Ford Motor and 
Franklin Motor Companies. 


GARAGE OWNERS FORM 
MILWAUKEE ASSOCIATION 


Milwaukee, July 8.—Downtown 
garage owners who serve parkers 
have organized themselves-into an 
association pledged “to establish 
and adhere to business policies that 
are above reproach.” 

The Milwaukee Garage Associa- 
tion is the name of the new organi- 
zation which numbers among its 
members eight large downtown 
garages. Membership in the organi- 
zation is restricted to garages hav- 
ing a minimum capacity of fifty 
cars. 

Officers are Harvey Tidmarsh, 
ee ew and chairman of the 

ard of directors; Paul Rossman, 
vice president; G. A. Gruettner, sec- 
retary, and William Schmidt, treas- 
urer. The officers and S. H. Red- 
ford comprise the board of direc- 
tors. 


HOLMES & VOLZ, INC., TO 
ADD-AIRPLANE SUPPLIES 


Jamestown, N. Y., July 8.—A. E. 
Volz, of Holmes & Volz, Inc., is head 
of a group of local business men who 
plan to organize and incorporate a 
company to establish and operate a 
complete airport here. 

As interest in aviation grows, 
Holmes & Volz, Inc., plan to add an 
airplane supply department to their 
business, which will shortly be 
housed in a new one and two story 
plant now under construction at 
West 3d and Clinton Streets. 


PARKWAY SERVICE TO BE 
INCORPORATED IN ERIE, PA. 
Erie, Pa., July 8—Parkway Service, 

lic., is being organized and incor- 

porated here, with a capital of $50,- 

000, by William H. Supplee, Carl G. 

Wright and O. J. Graham, to estab- 

lish and operate a wholesale and re- 

tail automobile supply and acces- 
sory business. The new firm has; 
taken a lease on a building in the 
downtown section, which it is 
planned to remodel! for its business. 
L. E. Chapin, 615 Masonic Temple 
Building, represents the company. 


OLD RUBIN PARTS CO. 
OPENS NEW WAREHOUSE 
Erie, Pa., July 8—The Old Rubin 
Auto Parts Company has formally 
opened its few plant and warehouse 
at 150 East 9th St., here. The con- 
cern will specialize in the whole- 
sale and retail distribution of auto- 
mobile supplies and will maintain a 
department devoted entirely to used 
parts. Principals of the firm are 

Henry and Charles Rubin. 


taking the customary steps to re- 
duce the rate of expense and to in- 
crease the rate of gross margin, ap- 
parently some more drastic and 
thoroughgoing change in the man- 
agement policies of many of these 
stores must be made. 

“Moreover, in view of the facts 
that department stores with sales 
of $2,000,000 and over have made no 
net increase in the average rate of 
gross margin during the p three 
years and that smaller stores have 
made only trifling increases, depart- 
ment stores may have expanded the 
rate of gross margin to approxi- 
mately the limit so that further in- 
creases in expense cannot take place 
without eliminating net profit. 

“There are several fundamental 
factors at work which may be con- 
tributing to the problems of the de- 
partment store trade. Among these 
are chain competition, the gradual- 
ly falling price level and the ten- 
dency noted for stores to trade down 
and for customers to buy less ex- 
pensive merchandise. It would be 
premature to say, however, that the 
problems created by these develop- 
ments cannot be solved, but the 
figures suggest that store executives 
have made very little progress in 
solving them. 

“It may be necessary to increase 
the effectiveness of personnel and 
to change basically store organiza- 
tion and merchandising procedure. 
One must not lose sight of the fact 
that these unfavorable trends in ex- 
pense and profit have continued 
during some of the most prosperous 
years.” 

Jobbers are not in the dark about 
the dangerous rise in expense. They 
realize in most cases, where the 
trouble comes from, but they are 
hesitant about applying correctives 
out of fear that the remedy may 
hurt the patient. “Service” and all 
it implies is the principal source of 
mounting costs, but to reduce serv- 
ice is likely they believe, to depress 
sales. 

What service in just one form 
represents may be gleaned from the 
recent report by the Bureau of For- 
eign and Domestic Commerce on 
its survey of national retail credit. 
Returns and allowances for 2,048 
retail stores in _ different lines 
amounted to 7.3 per cent. of total 
sales. It is estimated, that, if the 
country’s trade total amounts to 
forty billions a year, then these re- 
turns and allowances reached al- 
most three billions in 1927. 

This was not an actual loss and 
not all of it was due to “coddling” 
the customer. Nevertheless, it may 
be taken for granted that elimina- 
tion of all but just returns and al- 
lowances would quickly check the 
increase in store expense. Person- 
nel turnover and other wastes in 
distribution deserve attention, but 
in a real program of reducing ex- 
pense it appears that service might 
be overhauled with best results. 





oughly combed by them. We have 
dealings with about one hundred 
such peddlers, who come in handy, 
particularly when we are weeding 
out lines upon which we have been 
unable to obtain a good turnover. 
When we find such stock is not 
moving, we are glad to let it go at 
a low price to these men, whom 
we encourage as outlets in such 
emergencies. While some of them 
sell to some of the same classes of 
trade that we have as customers, 
they do not compete with us. 

“We do not keep any close tab on 
their credit standing, but those to 
whom we sell come well recommend- 
ed to us.” 

The house, in some cases, 4 
allow credit to the amount of $ 
for one week, but usually soon brings 
them back to a cash basis. It is 
nothing for a ddler to buy out- 
right, paying $100 or more, spot 
cash. The average sale of such a 
peddler, say to a gasoline filling sta- 
tion, amounts to $4. The jobber 
would not care to ship a consider- 
able volume of such small orders to 
a varied list, but the peddler, who 
has virtually no overhead expense 
and whose item of selling expense 
is down to a minimum, is glad to 
sell merchandise to that value in a 
Single transaction and so eagerly 
relieves the jobber of his slow-mov- 
ing items and “sticker stock,” such 
as obsolete goods. 

Of course there are plenty of gaso- 
line stations and garages that doe 
not buy from peddlers, but there are 
enough of these and other outlets 
to keep the peddlers going and to 
increase their number. In the late 
fall the peddlers disappear, most of 
them having winter jobs of another 
character. For example, one peddler 
who lives in and works out of Roch- 
ester, N. Y., has a boarding house in 
Florida, which he conducts during 
the winter months. This fact seems 
to point to profit in his summer 
migratory selling. 

Apparently, the function of the 
automotive supplies peddler, in his 
relation to the jobber as an outlet, 
is somewhat analagous to that of 
the used car dealer who relieves the 
automobile agent or distributor of 
used cars he cannot readily move. 


WHEEL AND RIM APPOINTS 
DEALER AT LONDON, ONT. 
London, Ont., July 8—The City 
Auto Wreckers, Ltd., has been ap- 
pointed distributor for this portion 
of Ontario by the Wheel and Rim 
Company of Canada and will carry 
a complete line of the latter firm’s 
products in its warehouse at 94-96 
Fullarton St. 


USL BATTERY APPOINTS 
BROOKLYN DISTRIBUTOR 
Brooklyn, N. Y., July 8—USL 
Battery Corporation, Niagara Falls, 
N. Y., announces the spocmnimess 
of Boro Motor Products, Inc.,, 109 








Pacific St., here, as exclusive USL 
central distributor for Brooklyn. ; 
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De BOO cevecses 2,010 2,816 BRIGGS & STRATTON 
‘ R Hupmobile ...... 1,923 2,640 
b J Graham 1,915 3,207 | 
EE can eusees 1,721 1,613 NET PUT AT $600 000 
M AY 192 ARK Oakland ........ 1543 1900 ’ 
‘ , Willys-Knight ... 1,262 2.938 
enn Avene i 1 OeA 1,645 New York, July 8—Net earnings 
; Te * ia 1°060 1.669 of Briggs & Stratton Corporation | 
Only 3.9 o Below Year Marmon 967 1187\for the six months ended June 30 
Franklin 827 981 |are likely to be slightly in excess 
of $600,000 after all charges and 


Ago; Five Months 
Off 14% 


EW YORK, July 8.—Making an 

excellent record, both in re- 
spect to the preceding month and 
the corresponding month of last 
year, new car registrations in the 
state of New York in May amount- 
ed to 40,057, as against 38,251 in 
April and 41,698 in May, 1929, ac- 
cording to the complete returns 
now available for the first time. 

This was an increase of 5 per cent 
over April and a decline of only 3.9 
per cent. from a year ago, constitut- 
ing by far the best record made in 
any month in 1930 thus far and in- 
dicating that for the rest of the year 
new car sales in this state should 
make a better showing in relation 
to’ last year than in the earlier 
months of the year. 

For the first five months of 1930 
the new car registrations in the state 
totaled 135,026, as compared with 
158,403 in the corresponding period 
of ‘last year, a decline of 23,377 units 
or.14 per cent., as against a decline 
of. 21 per cent. for the nation as a 
whole during that period. For the 
first four montns sales were 18 per 
cent. below last year 

Ford continued to set the pace 
with 14,944 sales in May, as against 
8,315 in the corresponding month of 
last. year, a gain of 79 per cent. This 
poe ste 37 per cent. of the total 

WwW Car business in the state during 
eli tg e state during 

Chevrolet sales also remained at a 
high level, being in May almost at 
the 1929 level, the registrations 
amounting to 7,077, as against 7,313 
acyear ago : 

Other cars in addition to Ford t« 
show actual gains over last year were 
Buick, Chrysler and Oakland, and 
Auburn was off only 1 unit 

For the first five months 
year Ford sales were 45,818, as 
against 31,937 a year ago, while 
Chevrolet registered 25.514 as com- 
pared with 27,490 


of the 


NEW YORK NEW CAR SA 





Following are the new car regis- 
trations in New York in May. as 
red with May, 1929, and April | 

May May April | 
1930 1929 1930 
os keen a 14,944 8.315 13,082 | 
Chevrolet ..... 7,077 7,313 6,755 
a 2,005 1.783 2,229 | 
Chrysler ...... 1,424 1,378 1,184 | 
SE sss c cass 1,133 2.594 1/316! 
SR 2,414 1,201 
Oldsmobile 1,081 1,403 1,152 
Studebaker 1,009 1,206 952 
Pomeec ....... 979 1,928 1,077 
+ 889 1,115 916 
Plymouth ..... 855 988 576 
Peexerd ...... 639 982 598 
Graham ...... 609 856 636 
SS eS 579 635 
De Soto 572 803 592 
ERS sn o.5.6 9:0 566 916 631 
Hupmobile .... 524 740 586 
Auburn 492 493 524 
Oakland 427 426 415 
Marquette ..... 405 ' 296 
Willys-Knight. 353 696 355 
Cadillac ..... 352 419 315 
ee 319 476 313 
Marmon ...... 278 451 264 
Durant ....... 243 362 251 
Whippet ...... 226 2,055 233 
Pierce- Arrow 195 260 210 
Franklin . 182 276 223 
TTS soe ee 152 238 192 
SS ae 119 143 137 
Peerless ....... 76 146 106 
EY 6 e6 60.0.0 68 120 76 
sp seease 56 ¢ 714 
oD cs 6 cee 27 38 42 
ar 15 48 cS) 
ceraner ...... 13 25 16 
Windsor ...... 4 15 3 
Blackhawk .... 3 42 9 
Miscellaneous. . 34 235 70 
ar 40,057 41,698 38.251 





*Then the Whippet Six. 

tNot on the market 

Following are the new car regis- 
trations in New York for the first 


five months of the year, as com-'! 
pared with the corresponding period 
of last year, for the _ leading 
sellers :— 

1930 1929 
EST 31,937 
Chevrolet ..... 25,514 27,490 

Le 7,536 





7 Oe Soe 2,298 3,641 
Plymouth ......-- 2,127 3,039 
ae 2,104 ° 


*Then the Whippet Six. taxes, or equal to slightly over $2 a 


+Not on the market. share on the 300.000 common 
F : : er a shares outstanding, according to 
FORD DEALER AT VERDUN Stephen F. Briggs, president. This 


is in excess of the full annual divi- 
dend requirement on the shares. In 
the first half of 1929, net 
totaled $812,966, or $2.70 a share. 
Sales for June exceeded those for 


Montreal, July 8—Jarry, Page & 
Sons. Ford dealer of Chrysler, On- 
tario, has opened premises in Ver- 
dun, Que., with a complete line of 
Ford cars. 





quip 
your cars with 


Stewart - Warner 
Hydro-Cushions 


» » » 100% Self- 
Adjusting to All 
Loads and Alll Roads 


With Stewart- Warner Hydro-Cushions you can have com- 
plete control over spring rebound in its entire range—a 
control exactly suited to your cars’ requirements. And with 


it, you can have all the CENTER FREEDOM you desire. 


This combination of “opposites,” for the first time made 
possible by Hydro-Cushions, is due first to the Compen- 
sator, which insures automatic adjustment to all load vari- 
ation—gives any degree of main control without affecting 
the center freedom; and secondly, to the metering pin 
whose tapered design builds up resistance always in exact 
proportion to the need. 


DOUBLE-ACTING, SELF- 
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LES SPURT DURING 


lany preceding month of 1930 and | 


profit | 





OUR ENGINEERS ARE AT YOUR COMMAND 


 DVADIRPLOLIGUS: 


ADJUSTING HYDRAULIC SH 


































9 
months of this year, or a gain of 


$1,458,000 over the figure o! $28.023,- 
000 for the corresponding six months 





1930 


advance orders for July are in sat- 


isfactory volume. 


a year ago. Accordingly, the — 
any has been able to show a 0.4 
OTHER FINANCIAL NEWS per cent. gain for the first six 


months of this year. 

The unfilled orders on the books 
at the end of June had soared close 
high- 


MUSKEGON MOTOR 
SPECIALTIES CO. | 


The Muskegon Motor Specialties 


Company reports for_ the four |to the $18,000,000 mark, the 
months ended April 30, 1930, net est figure the company had reached 
The gain for the 


for a long period. 
month of June was more than $500,- 
000, the unfilled orders on May 31 
being $17,391,000. 


profit of $129,100 after charges and 
taxes, equivalent, after dividend 
requirements on_ the $2 no-par 
Class A stock, to 38 cents a share 
on 225.000 no-par shares of com- | . 
mon stock. CLASSIFIED ADVERTISEMENTS 
ALLIS-CHALMERS IN THE AUTOMOTIVE DAILY 


The Allis-Chalmers Company has | an : si e 
reported that $29,481,000 of orders NEWS BRING RESULTS 


PETER 





Two Sizes—Each in Double and Single Cylinder Type 


No Other Shock Absorber 


has these strong features: 


. Compensator for LOAD trolling Spring Com 


Variation pression 


. Variable By-Pass for . Leak-Proof Construction 
ROAD Variation—con 
trolling Rebound and 


Side -Sway 


_ No Service Adjustments 


6. A Type and Size for 
Need — Each 
elf-Adjusting. 


Every 
100° ; 


for 


. Variable By-Pass 
ROAD Variation —con 


Side-sway is positively controlled by the Hydro- Cushion, in- 
dependent of its other functions. 
So why sacrifice center freedom for sake of control? Why 


“rob Peter to Pay Paul’? With Hydro -Cushions it is neither 


desirable nor necessary. Investigate further. Stewart - Warmer 


Corporation, Chicago, Illinois. 


TONE 


OCK ABSORBERS 
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Truck Sales in Illinois 


EW YORK, July 8.—Regis- 
trations of new commercial 
cars in IHinois in June reached 
1,385, as compared with 1,739 in 
the cerresponding month of last 
year, and 2,074 in the preceding 
month, according to complete re- 
turns received by Automotive 

Daily News. 

This was a decline of 20 per cent. 
from the corresponding month of 
last year and a seasonal falling off 
of 33 per cent. from May. 

For the first five months of this 


year, the registrations of new trucks | \ 
as Bonnell-Mason Company, which 


in Illinois amounted to 12,526, as 
compared with 15,358 in the cor- 
responding period of last year. 
decline of 24 per cent. 
off was somewhat larger than the 


«Off 24% in Six Month 


e 


a | 
This falling | 


six months decline for the country | 


as a whole. Complete figures are 
not yet available for all the states, 
but it is estimated that the drop in 
commercial car sales, 
half of this year, from the first six 
months of 1929, was around 12 or 








in the first | 


13 per cent. 

Following are the month by | 
month new truck sales in Illinois | 
this year, as compared with last 
year: 

1930 1929 

OTe 2,427 2,601 
0 eee 2,141 2,473 
EE fod a eran sheee- od 2,386 3,223 
Src 2,113 2,720 
Gc n ds cece ances 2,074 2,602 
Se 1,385 1,739 

Serer 12,526 15,358 


BONNELL-MASON CO. 
NAMED DISTRIBUTOR 


FOR OAKLAND-PONTIAC 


most important developments in re- 
cent years in the automobile trade 
in Newark was made public yester- 
day with the announcement that 
Horace A. Bonnell, for many years 
Dodge dealer here, and Jacob W. 
Mason, president of J. W. Mason 
& Sons, Peerless dealer, have formed 
a new organization, to be known 


Ss 


| will handle Oakland and Pontiac. 
Mr. Mason is the dean of auto- 
|mobile dealers 





in Newark. Mr. 


be distinctive from the Mason Com- 
pany, although the Qakland and 
Pontiac dealership will be housed 


| Bonnell also has had a long and/in the Mason Company’s headquar- 





distinguished career in the automo- | ters and there will be a joint service 
tive field. For many years he was | station. 
general manager of the National 
— | Automobile Chamber of Commerce 
| and for fifteen years treasurer of 


The cg d effect the new 
organization will have on the Ma- 
son personnel will be Edward B. 
Mason’s concentration of his efforts 


the A. A. A. He was president of | on Oakland-Pontiac sales. 


| the Newark 


and the Newark Automobile Trade |; 


Association. 


Mason will 


| president of the Mason Company | 
|}and will be treasurer of the Bon- 


| nell-Mason 


‘brother, Clyde W. Mason, who is | 163-foot 
secretary of the Mason Company, | cruised 7,501 


Chamber of Commerce | 


He retired as Dodge | 


dealer in Newark in 1927. 
| Mr. Bonnell will be president of 
Newark, N. J., July 8.—One of the | the new company and Mr. Mason 
| will be vice-president. 


Edward B. 
continue as the vice- 


Company, while his| 








Personal Briefs 





Los Angeles, July 8.—Charles S. 
Howard, head of the Howard Auto- 


Howard was in constant touch with 
his business through radio. 

Indianapolis, Ind., July 8—Ray 
Barnes, formerly used car manager 
|for one of the leading Chevrolet 
| dealers here for several years, has 
| been appointed sales manager of 
|; Anthony Motor Sales, Inc., asso- 
ciate Dodge dealer. 


Portland, Ore., July 8—George 
A. Keep, formerly manager of the 
branch of the Moreland Truck 
|Company here, has been appointed 
| vice-president and general manager 
|of the George H. Gage Company, 
| Richfield gasoline distributor. 





mobile Company, Buick distributor | 


for California, arrived in Los An- 
geles Harbor recently, aboard his 
yacht, Aras. Howard 
miles since sailing 


will serve in the same capacity in| from Miami, Fla., April 8, visiting 
the other concern. a | 
The Bonnell-Mason Company will ty-six ports. Throughout the cruise 


CUMULATIVE NEW PASSENGER CAR 


twelve countries and touching thir- 


Buffalo, Juiy 8—Harry M. Da- 
|mon, president of the Hupmobile 
| Sales and Service Company of Buf- 
| falo, has been elected a director of 
| the Buffalo Kiwanis Club to succeed 
the late Senator Leonard W. Gibbs, 





























To) lg te talclel.|.| 1d fale eel 
sates Elid latin (Sd ER le lS leliilslalela lela] di blagiald 
SEE ES aE EEL ZEEE E/E] Ele] a] eli ge 
2ieia= a |S [6/6 |S |S | BS la lals|l Fl eé!| S| sc] eta] s/| 3} 4 
Illinois | 68) 1; 532; 61), 3117] 490; 26; 298 449) 71] 314 6752; 58) 8 232) 167; 217; 1 88, 46 
1°29 =| (206 8 647 141| 3333] 574) ~~ *|  ~=«409| —«785;«-234] =. 22) «1325! 6742) = 50 27; 473] +=558! = 323) 6 215) 60 


*Not in production at that time. 


FINAL REVISION, COMPLETE NEW PASSENGER 


Figures in this table are from R, L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 


Registrations of the Ford truck in | 


Illinois in 


June amounted to 590, | 


as against 783 in the corresponding | 


month of last year, and 911 in May. | 


For the first six months of the year, 
the Ford total was 5,041, as against 
5,914 in the first half of last year, 
a decline of 14.7 per cent. 


Chevrolet made a better record in | 
ago, with 442! 


relation to a year 
sales in June, as against 445 in June, 
1929, and 661 in May. For the first 


six months, the Chevrolet total was | 
3,814, as against 4,075 in the corre- |} 
sponding half of last year, a loss of | 


6.4 per cent. 
Here are the Ford and Chevrolet 














month by month records for this 
year, as compared with last: 
Ford 
1930 1929 
RN ic a oi are 917 974 
NE ow ih 6 Kaen 747 824 
0 ee 944 1,145 
RTE a aia Cie 932 1,111 
ES ny 911 1,077 
NS oor 590 783 
ee ee! le 
Chevrolet 

Se eng as Ghee 649 394 
Se ere 676 613 
RE sass oo ae sie hd hace 723 992 
RR Ee 663 847 
SS eee Rare ee 661 784 
Sa cca co 9,b aware 442 445 
Totals coccscces ste @0a8 
Ford's percentage of the total 


number of new truck sales in Illi- 
nois in the first six months of this 
year was 39 per cent., as compared 
with 38 per cent. a year ago. Chev- 
rolet’s percentage this year was 30 
per cent., as compared with 26 per 
cent. a year ago. 

Ford and Chevrolet combined this 
this year accounted for 69 per cent 
of the total sales of new commer- 
cial cars, as compared with 64 per 
cent. in the first six months of last 














year. 
i 
ia the Bus Field 
Dolgeville, N. Y¥., July 8 —The 
Darling Bus Lines, Inc., has re- 


moved its headquarters from here to 


Mohawk, N. Y. There will be no 
changes on the Little Falls-Dolge- 
ville-Jonnstown schedule. It is 


stated in business circles here that 
a direct bus line between Herkimer 
and Johnstown via Little Falls and 
this city is planned which would 
result in the abandoning of the 
trolley service between Little Falls 
and Herkimer. 


Montgomery, Ala., July 8 
(UTPS).—U. L. Hughes, operator of 
a passenger bus line between Mont- 
gomery and Wetumpka, proposes to 
extend his line to include Tallas- 
see 


Des Moines, Ia., July 8—The 
State Railroad Commission has au- 
thorized Crandic Stages, Inc., Cedar 
Rapids, to extend 
from Cedar Rapids to two points on 
the west border of the state, one 


line sunning from Guthrie Center | Mar., 30 “| 1447 a 


to Council Bluffs and the other 
from Wright to Audubon to Sioux 
City. the company holding franchise 


between Denison and Audubon and | 


having recently acquired the Deni- 
gon-Sioux City line. 


its bus routes | 


| ] | n ’ | 
| leo). bole bel. balatatl ||. tale biel glala 
States E | g a= ag Ss | = rd ‘ 3 2 g al wl « # E | g 5 | F | & 3 3 
lee S/S ELE ELS LPI EL EEI El Ea) e] 212 lbl ole 
| <¢i<¢jf}m =) a) 3) o> | © a a i @ aig » | & | © tc) sig | 5 wo (ol od 
| Alabama | 2 55 1 907] 34 10; 27 | 25 1334 4, 4 11 5} 38 
Arizona | 1 67 2, 346) ~—«W16 1 19 3420 | 17547 I 13] 16 #824 a 
Arkansas | 1 20 5 671{ 35; 9 45 9] 19, 902 8] ~=s«6 3 "ae 
Cal. | 98 “| 655} «113; 3389] 9498} += 29, 350) 480-328] 528 7673 50 15) 311] 210 168 3 96] 56 
Colorado | 7 82 9, 903] 56 1 37, 96s 82 1263 A 2° «58]) 0 49t—«iH 19,2 
Conn'ticut] 53 2; 253° 49) «1130, = 193 3, 148; 208) 34] 203 1874, 32 146, 9984 il 64) 14 
Delaware | 9 cy nn >) a.) 1| a ee) es Ce ] 2) 6 YT im 4 
Florida | 8 | | Sy £6f 696, 74 2 29,50 5] —ti“‘<i«é~S*CSC(Ci«‘éiz 7 ) 6oy 317 iy t. - 
Georgia | 6 ] : 87 6 931] 48 1 15 60 7] 28 1554 7 : 30] 24 21/ 7 ae os 
Idaho | 1 34 1; 455] 22 265° °—«52| S23 | 16-581 2 18, 16 3 
Iinois [124 5 865 lil 4749] 655, 43) 354) 582) 92] 458 9417 87 41° 324] 253) 319 8 191; 62 
Indiana | 44 | 231 19} 2228] 227; 12) 177; 319 42] 325 4231 7 ij 128] 150, 52, +2) 23; ~10 
| Towa | 28 171 6 3183] 190) 5} 45; 255 91j 170 4148 5 98, 115° 67 12; 9 
Kansas | 7 1) 107 4, 1666] 86 2; 560158) 32] 113 2443 6 45, 90 21 33 
Kentucky | 13 62 5 1332] 98 3) 44 «133———«O 111 2051 6 28, 32 42 4, 4 
Louisiana | 12 57 7| 791, 42 1 22) 84 | = 25 1202 2 3; -30)=S— 19) S38 6 
Maine | 7 120 16, 668, 99 1 40 «113° 38] 219 1150 12 36, 68 = 25 14, 2 
Maryland| 6 | | 137; 10) 1294] 89 1 23, 7)COSC*TSC«é«iT,SsCéd1725 7 63] 3747 ly 2 ©6S 
Mass. | 85 4° 594 79 2528, 432; 10; 119 500 79| 739 6584 ~—s Gi 8 185] 295 165 2 126; 32 
Michigan | 27 606 93 4082] 333; 10 221; 409 108] 642 10597 8 274| 337) 137 25 «95| 26 
Minnesota| 24 205 7 2832] 262 4) 82)«212)«118| 224 4771 3 3 152, 90 91 25,4 
Mississippil 57 2; 893] s«5i 295° «47 7| 16 1141 14] 8 12 
Missouri {| 29 2 18624; «2589] 127 5) 64 204 73] 156 3709 10 £4.19 120 59 55 1 21; iti 
Montana {| 3 34 2, 399] 37 1 21,44) 20] 49-578 7 15} 28,18 ee 
Nebraska | 5 70 1, 1339] +82 4 15} 97~—«19] 37-1761 4 33, 16 ~— 24 7 ~=8 
Nevada | 3 7 1 56] 6 8 2 3| 5 77 1] 5 | 
|N. Hamp. [ 8 1 87 9 424, 54 300=~=«32,s 2 66-736 9 31, 30,—~S—«21 a 
N. Jersey | 114 1’ 603 =°'76—«-2182] 400 6 155) 278 «11 | 323. 455135 3) 144] «184 «173 6 §©=76| S37 
N.Mexico| 4 pe “86 | luom~mylhCU rTCOCTCUCUhhlUCUhmTCTTCSTté‘( (aT oo6hU6UTlhCUdTlC CCC 1 = 
New York| 492 3 2005 352, 7077| 1424; 56; 572; 889 243 1133 14944 182, «13'S G09] = 566; 524) = 27S 319} 119 
_N. Ca'lina | 100 = 10) 792] 81 27; 105, Ss 70 1667 1 35] 47 7 10,4 
N. Dakota | 35 651, 32 2 «15) 334} 8| 19, 827 15] 4 2) rT 
Ohio | 100 4 483, 87“ « 4682] «496, 15} 3407 528153] 608 9087 56 23 306] 270) 194 7 80} 
Oklahoma| 4 203 10 1927, 85 3; 51; 184) 7] 43° 2341 4 36] 23 27 1} 15-10 
Oregon | 5 | 59 4) 582] 36 | 33 63 To] | 45 i112 13) 6 6S] 382) | os 4 
Penn. | 149 ~ 999 102, 5389] 1047; 20; 425; 911; 274, | 725 10653 73 14) 484] (384) (351 10, 147) (35 
Rh. Island| 18 105 9 448] 76 2; «63;—ti«éD 5 77 = 745 7 ee i ee | es 1 1; 16, «6 
S.Ca'lina | 27 743) 37 iz 22; «864 1 10; 19 9) 2] 
S.Dakota| 3 20 586] 44 2, 21)~C<CC; 34 «684 l 5] 015) «i185 | eee 
|Tennessee| 8 he 85 8 1323] = 78) 2; 34) +107) ~—s:13] 68 ©2213 6 60, 25, 31) 10 3 
Texas | 8 | 377 24) 3855] 232) 5| 188 304° B1{ 94 5521 14 6 109) 43—C—t—i«KG 1; 32; “10 
Utah fF 7 sf i.«§#af 3s sey s6hlUhTTlhlUhhlUMT SY] 39 «596 On —. a « | 
Vermont | 10 | 69 3 331] 69 7 i si Ss) 86[ «St «S70 | 37] 34) 2 Cd 
Virginia | 15 2 108 4; 1711] 117 3; 66; «126, = 28 | 105 2742 5) 37, 42; 44 9—C4 
Wash’gton| 21 131 8 «6 7924] «117 4—CS (tCEC‘é 62, 1810 §=17 53, 43,75! Yr im 3 
— +... | 68 +3) 1215, 98 2j 52) 151) 257 |= 91; 1688 6 61, 36,17 “T 3s 
Wisconsin| 34 482 37, 3533] 293; 10; 147; 388/ = =33| 345 5456) —«32)—=“<CS*S| 2S] CT1] (oo; (SCS 
Wyoming| 1, — 17 ——<‘«Xz‘W‘O YOM “Ss ma © «4 7 238 1| 6] . = tae 
Dis. of C. | 7 60, 10 486] 40} | 21) 32; 18] 57, 1069 1 45 | 23) —”.CCUS.Ct~C«‘“<‘ia 
May,’30 | 1619 + 26 11083 1344 79775] 8752; 275| 4346) 8843| 2607] +) 8493143535 794 164 4655] 4136) 3189, 92 1583| 541 
| April, "30 | 1744) 25) 12343/ 1317, 83372] 8235) 290| 4822; 9375) 2951] ~—| :9864/146112, 1034, 152, 4645] 4482, 3458; 116, 1591] 633 
~ $41) 9343) 831) 73585] 5800; 218 +4457, +7466; 2608] = + 8953/122957 964118} 2638] 4098; 2899, 135' 1203) 437 
'Feb.,’30 | 910 { 38) 6357 468 53753] 3173| 137; 3104; 5397, 1957] = */ 6231| 88916 705; ~—«79|:«:1839| 2875, 1745, 95, 780; 272 
| Jan., 30 “| 672) t 45} 6823) 580) 42689] 3485; 139) 2584) 5046) 2015) = *| 5391/ 70257/ 616; «65; 2036] 2325, +2166, 131; 794] 331 
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desiring county, city or town 


lists, or lists of owners in any given 


Some of this data has been published previously, but it is 
Returns for today: California, Colorado, Kentucky, Maine, 


Comparative figures for May, 1929, 















































| 5 me. tot'l | 6392; i 


175| 45949| 4540/333174 | 29445| 1059 19313] 36127) 12138] 





¥|38932'571777, 4113) 578) 


15813] 17916) 13457, _569| 5068 2308 








| "Includes Erskine. {Figures not avajlable. {Not in preduction. 
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Maine New Car Salesi in May 20.1% Over April - 








































































greater than in April, but 1,282 rolet had a total of 668, as against cent. Cadillac was one unit be- | Essex ............. 219 455 207 
units behind May last year, an in- 574 in April and 815 in May a year hind its 1929 mark; Chrysler had | Ford ............ 1,150 1,366 894 
| | erease of 20.1 per cent. over the ago. Chrysler’s sales in May were a loss of twenty-three; Oakland | Franklin ......... 12 15 7 
previous month and a loss of 27.3 | 99, compared with 77 in April and, four behind and Studebaker Er- |Gardner .......... $4 5 3 
BEHIND MAY 1929 per cent., as compared with the (97 a year ago, — Studebaker-| skine three behind. de mean a weed Ss 36 47 18 
corresponding month of 1929. In | Erskine registered 105 in May, 86 in The registrations in May. as com- | Hudson .......... 68 88 68 
| ' the first five months registrations April and 102 in May, 1929. Fe a gp gn een eg te 2 «29 (27 
amg ae units eo 1929, a The first five months’ comparison | ago and April of this year, follow: yh ogy seeees . . * . 
OSs 0 -© per cent. shows Ford and Chevrolet slightly Mav Mav April! x as .4 . ‘ 
Twenty-Three Makes Twenty-three makes in May had_| behind their 1929 records. Chevro- 1930 1929 1930 Marmon- Revit ca as 7; ¢ 
gains over April with three other | let with a total of 1,740 registrations | Ayburn ........... 7 1 ap Bete e eee 
| Have Increases Over makes tied with their April marks, oe a a fy abn ace units, while Buick Seis see 120 156 aR rn eee iein% = = 4 
' but only a few had gains over May,| Ford with 2,651 this year was 266 | Gadillac .......... 16 18 13 18 seve 3 ¢ 
Previous Month 1929. These were Auburn, Chrys-,| units behind. pt mer A Aiea ae 688 815 574 a betes 4 = = 
ler and Studebaker-Erskine. Pierce- Gains over their 1929 records Chrysler ......... 99 97 77 | Peerless ||” * 5 5 2 
EW YORK : _, .,. | Arrow tied its 1929 mark. ; were recorded by Auburn, De Soto, |Cord ............. ] ° wi tioneaneew OS 7 5 
Ww K, July 8—Maine’s Ford had a total of 1,150 registra- Hupmobile, Lincoln and Pierce- De Soto .......... 40 47 54 | Pivmouth "435 158 61 
new car registrations in May tions in May, compared with 894 in, Arrow. Auburn and Pierce-Arrow Dodge ............ 113 131 83 | Pontiac 133 222 117 
with h a total of 3, 414 were 571 units April and 1,366 in May, 1929. Chev- both rec corded gains of 100 per ‘Durant .......... 38 58 ERG, eee. . 50 15 
- Studebaker-Erskn.. 105 162 86 
Viking ..... 5, eae 4 1 
REGISTRATION STATISTI , 1930 or 
WIS caiceveiuse OO t 57 
Willys-Knight ... 22 47 20 
Th cddeeeays Ba 19 1 
© | © © | ‘| ws — —-— 
2 2 2 = e ; Totals....... 3.414 4,696 2,843 
se ee oe eee erie oe : be |] Bde lee] gag] vm ! oetociiemengne te came 
of = = . © s ~ c a >. >| s es on PON six 
E 4,3 14 £ s/s is& E/ ¢& e| & z = z s ias| 6 i188 the first five 
Zigiz|6/|8/}@&)/é£ |/t*| |e | a] @ z 5 e |B S| Bs ES npared with 
aan oe - dG a year ago, 
Miinois =| 72 124 405 97 446, 323} 13 42 543. 409 38] 422 6 17 82, 186 88 20 10 
m,°29 | 216 157 1034 252 853 370) 43 28 716 1396 128] 490 12 68 1040; * i609 22 7 23.208 | 6 uburn — = 
eiaidy iBuick ..... uilkietiat, ae 499 
ae Shel |”... ee 40 41 
|}Chevrolet ............ 1,740 1,788 
MNNUOIOP ov cccessecsce 219 242 
Re a eee ; 2 ° 
ft are 123 106 
Service, Springfield, I., and New Jersey, which are furnished by the New Jersey Motor List Co., New 2 ar Division, ron N. J. Readers 0 ee ree 243 324 
section, may obtain these by addressing ary of these three companies oe rete ences see 85 104 
given pate cemnyeete for the convenience of heed subscribers Ford SENS ache out li 
Mississippi, Tennessee, Texas, Wyoming, New Mexico, New York ane seta ees ersens = 48 
will appear in tomorrow's issue Graham ......0000.. gt 
. — EE cdc khntnets ve 185 234 
s | | 2 | , F | | | ‘Hupmobile .....---.. 74 57 
= > | os 2 | « = i | ~ a ' 8 & See 43 19 
States E < E ( : | S ¥ Z s | S S | £ we £ we i £ a 4 s % Totals Lincoln ....... ~~ 10 RB 
cies = 3 z x = fei] g = = S i #2 | 2 ze |2s . $6 | 'Marmon-Roosevelt.... 35 gz 
- E siazis S 5 cf & A 4 5 s  # | € = |S = | =| Marquette ........... 67 ° 
7) = zZ|O! 6 fs 3 or. a 3 fe w w > | §& = | » toll MOM F oresd sn cakd asad 227 473 
Alabama | 2 21 #6 £42 «+6 8| 1 33) +15) ~«21 28 5 6 2 Tp: a sseeses OF 85 
A 2 K. | ; 5| ss (8 | Oldsmobile .......... 191 249 
Arizona | 13 35 29 13 34 15 | 3 l 19 18 2] 52 “ 9} 19 2 1.397 Packard ........ co. | 128 
Arkansas | 1 7 13 7 7 3] 7 7 2 | 15 14| 2 a 1,883 |Peerless .............. 10 55 
Cal. 57 273 -*'136~«234~=« 69 9 | 331,—~«* SC 586 4 7 51] 118 138 3 i 17 5E pee aarOw ..... _ = 10 
Cal. — } 57 110 27 1 69 | I 66 331 355 3 | 586 51] : : i, Plymouth ..... seceee 293 325 
Colorado | 13 61 56 19 42 16 | 2 10 75 55 5] 31 1 1 21, 59 19 3.224 poutine ha ivernceeees 318 504 
‘—_—— a ‘ 5 c 7 r 47 : r ‘ 5 a aie |Se@O ........ 34 124 
Conn‘ticut; 30 620 1448611912] 128 187 Te |i 8 __ 5.813 + oS Erskine. on om 
Delaware | 11 6 8 12 16 | 2 27 32 | 12 6} 10 3 1 911 | Viking ........ 3% 2 4 
Florida | 13 37 18 13° 19°«6©18f 00 0©6=6[00 640 420 440 14] is =~=SClYti‘(‘é‘ 12, 15 8 | ~ 2.586  wiippet teense seco 44% 
- - -- , ——— . ; : P ; = , DY store lah oes oa ‘ 

Georgia | 5 28 17 10 37 | | 6 3% 36 3) “6CdTsti“‘<‘ Ww 6. 10S SSS 8091 | Winys-Knight 122 ae | 
Idaho | 3 i 21 17 13 4| 34 25 2] 18 1 3) 13, «13 1,431 ; Miscellaneous ........ 6 52 
a ae = ie © c ‘ OZ > 529 7,0 a TT; ee %8 36 7 = 25 2° 23.0 - 

Tinos } 82 174 513 193 565 284] 26 46 532 02} 67 | #72 31 126 | 320 131 ~ 22 3 23,046 er re asi ieee 
Indiana | 86 100 113 69 266 57, 16 13,378 32712} 5B 19 2, 119 2 3 10,164, *Not on the market at that time. 

lowa |} 30 64 94 67 #155 35] 4 8 339 «281 «1579117 2 6 107] 18 31 10.138 | _ ‘Then the Willys six. 
Kansas | 16 37 462 41 #466 14) #9 151 170 11f aC 49} 92 (27 I 5.673 | 
Kentucky| 19 26 32 22 36 16} 2 1 201 87 10f so Cti‘i‘S 1 7) «78 15 | 4.639 | 
Louisiana| 7 29 52 18 22 22 | 3 5 40 62 2} 41 1 2 11} 17 13 2.685 
Maine | 16 26 101 32 69 26 | 5 7 135 133° #15] = 105 1 1 26, 66 22 ] | 3.414 
Maryland| 4 67 64 39 59 40] 5 ll 61 128° 7{ 99 7 29, 54 «17 6 4.361 
Mass. | 70 102 378 110 295, 208| 45 87 359 420 91| 309 ~ 6 15 43] 155 104 1 6 15,431 " 
Michigan | 57 151 138 173 521 140] 17 16 713 504 67) 235 20 101] 160 46 10 21,076 
Minnesota} 21 54 97 £96 177 51{ 3 12> 407 «395 21198) 5 139] 214 58 2 5 11.064 
Mississippi] 9 35 32 4 8 3| 15 28 4] 29 et eae 16| 8 1 2.473 
Missouri [| 30 57 108 69 178 37] 7 19 231; «19421 | 90 az #2«7 8| 114 29 12 2 8.756 = 
Montana | 9 8 2 £14 ~ 18 2] 2 1 46 36 6] o)”6™UCS«~CESC‘(‘(‘C‘CSSZ 17, 26 12 1 1,519 = 
Nebraska | 20 47 438 413, 86 14; 3 2-133 -89~C~<~ |! | 3 61] 70 13 4,191 COMFORTABLE = 
Nevada | 2 5 a: 1| 3 1 | 3 nd | 1 3 225 | = 
N.Hamp.|[ 4 12 56 23 41, «10; 6 5 63 5516 | _- i+ 16, 27 9 1,938 AS HOME! = 
N.Jersey | 67 104 323, 123) 341 150] 3057 207) 269 0p 67H 30, 147 99 9 11,728 Men who travel a great & 
N.Mexieo| 2 24 11 4 9 4| 30 19 1| 7 ; 1 3| 8 4. 1,115 | deal look forward to fe 
New York| 278 405 1133 427 1081 639] 76 =195 855 = 979152} 1009 15,68 226) 579 = 353° 4 34 40,057 their visits to the Ho- 
N. Ca‘lina | 6 6 380 17 ; 35 19] — 4 ~=51 1 1 cS ee 1 26 | 20 2 3,315 tel Sinton in Cincin- —& 
N. Dakota | 18 6 31 20; «30 2] 56 63 2] 34 1 30, 41 6 3 1,998 nati! You, too, will & 
Ohio } 93 148 305 206 612) 184) 77 45, 904 770 734 333 3 26 250, 390 170 2 7 #2146 RK enjoy the cordial, — 
Oklahoma| 14 48 38 19 54 #831] 2 «17 «8 «6156—Cti«é*S(# 42 1 4 47| 58 3 l 5.632 friendly, atmosphere, —& 
Oregon | 7 54 380—~Cié«‘«“)ti‘aié«s il|- —_ 63 59 «13 | 45) 2 10] 11 10 _ 8 2.564 the spacious, attrac- —& 
Penn. | 143 248 541 285 665 276) 53 104 885 684 104] 437 25, «166{ «470 «6190 15 9 27.542 tive lobby, and the -& 
Rh.isiandi 6 17 £440 22; 48, #32; 12° «#414 ~66)) 686 24] a 6=CTCtC 4, 35ST 7 3 2183 comfortable, home- 
SGalina | 6 27 #42106 #4 16 lj “a 2 2] 11 ~ 4] 6| 4 . a 1.917 like rooms. Conveni- & 
S&Dakotaj| 6 10 26 #i4 #71' «+=Sjf | 1 6 39 9 | 3:C<‘<*T#*C*té‘<iéié‘C SS 31, 42 9 1,862 ent location. Five 
Tennessee} 10 48 32 20 45 17] 8 106 76 7] o | 8 31{ 34 1 4,577 beautiful dining rooms fe 
Texas } 51, 145 92 55 107 46 | 3 16 265 229 39 | 150 ~ § 81} 114 34 8} ___: 12,383 | from quick-service —& 
Tiah =| 2 i 16 iz i6hUTm]TlCtC«CSSCté‘<i‘iaTSCi‘i OH:C‘<C HTC CS VG 20) - = 1,300 Coffee Shop to formal — 
Vermont | 9 18 34 20 28 19} 4 2 79 47 7] 19 : 2 35] 28 4 1 1,673 dining room. Reason- —& 
Virginia | 11 67 41 44 41 18| 4 10 105 =6173)—««12] 46 2 42, 61 18 1 5,864 | able tariffs. Ideal for K& 
Wash’gton| 8 66 48 33 85 17| 1 120 61 #413, 9% 7 43] 57 | | 4082 | conventions. = 
W.Va. | i8 40 59 32 ~G1)”—(22f”0CUCUCdTTCUCU CO S121) 13] 54 I 2 68 | 7 15 4,238 | a = 
: Ral aanl ; | an a 4 ee a | h Servide = 
Wisconsin| 46 156 436 158) 330 70, 23 25, «473; «558; 33] 23-303 14 123, 263 44 7 14,493 ~ fs rapt - = 
Wyoming| 1 8 19 zs 7 l a { ee ae 7. vn; 588 | y = 
Dis.ofC. {| 12 32) 24 24 45) 31] 10 7 7% @ s| « 1 2 2] 6 7 10 2.274 | > |S; = 
May, 30 | 1430 3127) 5819 2852 6865 2940] 483 864 9243 8943 1077| 6291 52) 342 «=: 2367] 4472 = 1782 71 = «169 345,041 Rote infon = 
April, "30 | 1643| 2015 6275, 3046) 7501, 3038] 660 912 6262 11083 1429| “6458 51 406 2714) 4911 1851 75 224 357,064 | pore sone yo 4  . 
Mar.,’30 | 1365, 1276) 4812 3007) 6564, 2360; 500 728 4119 8662, 1271| °*5415 46,286 -« 2639] 3761 1427 130 258, = 298.824 | ee = 
Feb. 30 | 957, 927 2891, 1920 4346) 1623] 333, 540 2570, 6010 921] ‘3699 56 161; 1960] 2523 1070 82,225 211.645 
Jan., 30 | 1053, 969, 3657) 1489/ 3326 1827) 429 431, 3182| 5036, 807| *3975) 71 178, 1937| 2039 1164 = =76 = =258 180,094 | MU 








5 me. tot’l | 6448, 8314) 23454| 12314) 28602) 11788] 2405 3475) 25376| 39694) 5505| *25838, 276, 1373, 11617| 17706 7294 434 1134 1,392,668 
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cant be wrong 
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They put in Glycerine anti-freeze 
to save themselves this: 

















& 
| Double Profit! 


| Why be satisfied with a cafeteria profit when 











you can get main dining room prices, and a cover 
charge as well...and make your customers hap- 


_——— 





pier in the bargain? 
: R ; G.P. A. gives you a real profic on every sale 
L \ HUNDRED motorists might be wrong...a thousand — | ... another profit on the inicial seein 
...even a hundred thousand. But when 1,600,000 motorists use glycerine and satisfied customers that come back for mote 


i-freeze for their cars, as they did last year, it’s ti it up and on 
anti-freeze for their cars, as they ast year, it’s time to sit up | had when eu: eue in G. Ac yon 


take notice. Especially when you realize that G.P. A. Radiator Glycerine ]j the best opportunities in the world to va) 

















ae sell your customers a general winter 
has double profit possibilities. 3% overhaul as well. Maybe we should  |x€ST& 
Car manufacturers have taken notice and are recommending G.P.A. call ic a three-profit anti-freeze. nO 
. Try this: send us your name, get a fRpeseiae 
‘for profit. More jobbers than ever...more dealers than ever... now hot teen 0k ok conde meatal 
carry it. Remember there’s an honest product in the G.P.A. can. A | return mail. Do it today. ee 
y\ 


big advertising campaign is ready. There’s money to be made this fall. 


SLYCERINE PRODUCERS’ ASSOCIATION, 45 Ease 17th Street, New York City 
The follow ing are makers of G.P. A. Radiator Glycerine: 


RADIATOR 





ARMOUR AND COMPANY HARLEY SOAP COMPANY THE PROCTER & GAMBLE CO. 
/ BEACH SOAP COMPANY JAMES S. KIRK & COMPANY JOHN T. STANLEY CO., Inc. J 
* SOLGATE-PALMOLIVE- KIRKMAN & SON’ / SWIFT & COMPANY C Crt ne 
PEET COMPANY LEVER BROTHERS COMPANY ALLEN B. WRISLEY CO. 





ANTI-FREEZE SOLUTION 





